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Even  a  huge-volume  item  like  toma¬ 
toes  can  move  faster,  backed  by 
intelligent  retail  selling — knowledge  and 
ideas.  And  so  this  advertisement  reproduced 
above  (appearing  in  leading  grocery  pub¬ 


lications)  is  packed  with  ideas,  and  the 
information  a  grocer  can  use  for  bigger 
sales.  It’s  one  of  a  series — a  different  canned 
food  each  month.  Are  you  following  these 
pages,  and  using  them? 


Appealing  in: 

American  Grocer 
Chain  Store  Age 
Chain  Store  Management 
Groceries 

National  Grocers  Bulletin 
Progressive  Grocer 


Ways  to  sell  more 


CANNED 


In  August .  .  ■  ' 

Helping  the  grocer  sell 

CANNED  TOMATOES 
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PHELPS  GAN  CO 


MANUFACrrURERS  OF 

TIN  CANS 

CAPACITY  600  MILLION  CANS  PER  YEAR 

3,.  MAtMOFFICE  ^ 


WEIRTON.W.VA 
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ameron  Automatic  Line-  Prod  uci 
300  Sanitary  Cans  Per  Minute 


NO.  307  AIR  AND  VACUUM  TESTER. 

IT  TESTS  AND  EJECTS  FAULTY  CANS  WITHOUT  HELP  OF 
AN  OPERATOR.  MADE  FOR  CANS  OF 
ALL  SIZES  AND  SHAPES. 


Buy  Your  Cans 
From  A  User  Of  The 
Cameron  Air  Tester. 

You  are  then  definitely  assured  against 
claims  for  spoilage. 

Consider  This  List  Of 
Successful  Packers  Who 
Make  Their  Tin  Containers. 

Nestle’s  Milk  Products,  Inc. 

H.  J.  Heinz  Company. 

Armour  &  Company. 

General  Foods  Corporation. 

Corn  Products  Refining  Company. 
Swift  &  Company. 

Borden  Company. 

Broder  Canning  Co.,  Ltd. 

Phillips  Packing  Company. 


Cameron  Can  Machinery  Company 


240  North  Ashland  Avenue 


CHICAGO,  U.  S.  A. 
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SAN  FRANCISCO 
1S5  Montgomery  Street 


CHICAGO 

111  W.Wofthmgton  Street 


As  the  RUSH  Season  -Bisr-  Clean- Sturdy 

Approaches  .  .  .  S-Galloil 

Pulp  Cans 


When  the  crops  begin  to  harvest,  and 
your  cannery  operations  speed  up,  that’s 
the  time,  in  spite  of  careful  insF>ection 
and  planning,  that  \m- 
foreseen  and  unexpected 
happenings  often  occur. 

Trouble,  you  know,  al- 
ways  comes  when  you’re  ^  ^ 

the  busiest.  Guard  as 
you  will  against  unexpected  develop¬ 
ments  and  emergencies,  there’ll  come  a 
time  when  you  need  help  and  need  it 
quickly. 

That’s  when  you’ll  appreciate  the 
foresight  you  exercised 
in  becoming  a  Continen- 
tal  customer. 

Crops  often  come  in 
much  faster  than  ex- 
^  pected  and  depleted  can 
stocks  require  rush  ship¬ 
ments.  Continental’s  many  factories  and 
warehouses,  located  at  convenient  points, 
assure  an  adequate  nearby  supply. 

But,  getting  the  cans  on  your  siding 
the  quickest  and  cheapest  way  is  still 
another  matter,  and  one  in  which  Con¬ 
tinental’s  Traffic  Department  provides 
vmexcelled  service. 

f  Vital  problems  in  can¬ 
ning  technique  may  spring 
up  any  time,  as  they  do 
frequently,  and  that’s 
when  you’ll  really  appreci¬ 
ate  the  assistance  of  Con¬ 
tinental’s  Research  Spe¬ 
cialists  in  helping  you  to 
overcome  your  difficulties. 
Continental’s  sturdy 
closing  machines  are  built  for  hard,  con¬ 
tinuous  work  and  trained  service  men 
are  quickly  available,  for  inspections 
and  adjustments. 

Whatever  happens,  you  can  depend 
on  Continental  to  render 
a  quick,  efficient  service 
that  often  means  the 
difference  between  profit  3 1 
and  loss  on  the  year’s  ” 
pack.  You’re  buying 
more  than  “just  cans’’ 
when  you  sign  your 
contract  with  Continental. 


jL/iese  bright, 

tight,  strong,  J 

dependable  cans  S 

will  help  sini'  m 

plijy  the  pulp 

packing  problems  B 

of  any  Cannery. 

Each  can  ts  I  _  ■ 

made  from  full  W 

weight  prime  tin 

plate,  and  all  seams  are  soldered. 
Cans  have  2  1/16”  hole  and  cap 
opening  and  are  equipped  with  wire 
handles.  Fine  workmanship  and  care' 
ful  inspection  assure  utmost  satis' 
faction  and  smooth  running  of 
operations. 

An  increasing  number  of  Pulp 
Packers  each  year  are  depending 
more  and  more  upon  these  high  quality 
pulp  cans  to  give  their  packs  the  pro' 
tection  they  need.  If  you  haven’t 
been  using  them,  we’ll  gladly  send 
samples,  prices  and  full  information. 


Canned  Peas 


Canned  Peas  have  gained  rapidly  in 

popularity,  with  many  millions  of 

cans  being  served  last 

year.  And,  it  is  significant 

that  those  Brands  which 

have  had  the  greatest  sales  JsBcMQ 

increases  are  the  ones 

where  flavor  and  high-  ^86 

quality  have  been  out-  ^  W 

standing.  • 

Continental’s  Research  Labora¬ 
tory  has,  for  many  years,  devoted 
much  time  in  research  on  canning 
technique  for  Peas,  in  addition  to  the 
wide  experience  gained  thru  field  work. 

This  large  fund  of  valuable  in¬ 
formation  is  available  for  all  Con¬ 
tinental  customers  and  has  enabled 
many  of  them  to  substantially  im¬ 
prove  the  quality  of  their  packs,  and 
gain  greater  sales. 


^TOT  every  Canner  can  use  litho- 
A*  graphed  cans  or  tops,  but  there 
are  certain  products  and  specialties  in 
which  lithography  can  help  to  increase 
sales. 

Hundreds  of  thousands  of  dollars — 
many  years  of  experience — continuous 
research  and  experiment — all  have 
been  responsible  for  the  development 
of  Continental  lithography  to  a  point 
where  any  Canner  may  be  assured 
sparkling,  colorful  cans  or  tops. 
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PLENTY  doing  in  the  Code  business.  The  retailers, 
brokers  and  distributors  are  about  to  come  under 
the  code  operation;  and  the  National  Canners 
Association  has  filed  its  basic  Code  with  the  Powers 
That  Be,  and  will  be  called  into  hearing  shortly  and 
the  industry  started  on  its  way  under  Code  ’ism.  The 
most  important  parts  of  this  code  are  again  given  in 
this  issue,  because  there  have  been  changes,  and  as 
now  printed  it  is  as  it  will  be  enforced,  unless  the 
Government  officials  change  or  add  to  it.  Practically 
every  code  so  far  submitted  has  been  changed  in  some 
particular,  and  we  can  hardly  expect  our  code  to  go 
through  untouched.  But  it  has  been  started  on  its 
way,  and  20  days  after  approval  it  will  begin  to  func¬ 
tion,  and  will  affect  every  canner. 

♦  *  ♦ 

Meantime  the  Canning  Machinery  &  Supplies  Asso¬ 
ciation  has  set  up  a  new  Institute  and  are  even  now 
busy  drawing  up  their  code  of  fair  practices  and  will 
have  it  ready  for  Government  approval  before  the 
month  ends.  Doubtless  before  we  go  to  press  fuller 
details  about  this  move  will  be  in  our  hands,  but  the 
telegram  announcing  the  event,  and  given  in  this  issue, 
contains  a  lot  of  food  for  thought  for  every  supply  man 
to  this  industry.  Read  between  the  lines  to  your  heart’s 
content. 

#  * 

Speaking  of  Crop  Reports  an  old  friend  in  the  Mid¬ 
west  says: 

“Date  your  reports  the  day  made.  Time  is  the 
essence  when  considering  crop  conditions.” 

And  we  answer  “Absolutely” !  And  that  is  why  you 
have  always  found  the  place  and  the  date  on  every  Crop 
Report  you  ever  read  in  this  journal;  always  the  date 
but  sometimes,  as  in  this  instance,  we  are  obliged  to 
name  the  locality  instead  of  the  particular  town  or 
city.  We  carefully  observe  requests  in  this  particular, 
though  we  much  prefer  placing  the  report  definitely 
so  that  the  exact  locality  will  be  indicated.  That  also 
has  a  possible  effect;  especially  in  times  of  such 
weather  condition  as  we  now  have.  Rains  are  often 
very  local,  existing  in  a  small  center,  and  none  what¬ 
ever  in  the  immediate  vicinity,  even  one  side  of  a  road 
having  good  rain  and  the  other  none.  It  has  been  our 
aim  to  make  these  reports  definite,  and  serviceable, 
and  if  our  readers  could  see  the  names  that  are  most 
often  attached  to  these  reports,  the  President  or  Super¬ 
intendent,  not  merely  turned  over  to  a  stenographer, 
they  would  be  deeply  impressed. 

But  we  thank  our  friend  for  his  timely  suggestion. 

♦  ♦  * 

And  now  it  is  said  the  R.  F.  C.  is  ready  to  loan  to 
canners — with  a  string  tied  to  it  of  course!  They  can 


borrow  enough  money  to  pay  the  growers,  no  more 
and  for  no  other  purpose!  This  “generosity”  is  due, 
doubtless,  to  the  fact  that  the  canners  now  find  they 
can  sell  spots  so  quickly  and  so  well  that  they  do  not 
need  the  money  as  they  did  during  the  past  two  years, 
for  instance.  The  industry  is  now  in  such  vastly  im¬ 
proved  condition  that  the  Pawnbrokers,  mistakenly 
called  Bankers,  are  willing  to  loan  60c  to  80c  on  the 
dollar!  What  is  the  use  of  the  Government  trying  to 
turn  heaven  and  earth  upside  down  in  its  efforts  to 
restore  business  and  to  get  the  wheels  of  progress 
going  again,  if  this  same  banking  system,  which  caused 
the  wreck,  is  to  be  allowed  to  continue  as  the  supreme 
controller  and  dictator  of  all  business? 

Look  at  the  record:  they  took  your  deposits,  and 
mine;  turned  them  into  cash,  and  then  sent  this  cash 
in  trunkloads  to  New  York,  and  to  the  Stock  Exchange 
headquarters  (to  make  the  20  per  cent  and  more 
offered  on  “time  loans”),  and  then  when  somebody 
broke  this  Bank  of  Monte  Carlo,  and  they  found  that 
the  receipts  they  had  accepted  for  our  money  were 
not  even  good  wallpaper,  they  told  you  that  they  could 
not  pay  depositors,  except  5  per  cent  or  some  such 
figure ;  and  we  had  to  grin  and  bear  it !  No  use  raking 
up  that  old,  rotten  corpse,  except  to  ask :  are  we  going 
right  back  into  that  sort  of  game,  with  business  the 
absolute  pawn  of  the  bankers  and  the  gamblers?  The 
Government  is  busy  building  Codes  while  these  bankers 
are  re-buidling  their  gaming  rooms.  Would  it  not  be 
infinitely  more  profitable  for  all  business  and  for  all  in¬ 
dividuals  if  the  Government  busied  itself  in  building 
a  real  Government  banking  system  to  handle  and  man¬ 
age  the  money  it  makes  and  stands  responsible  for? 
What  could  be  more  definitely  the  Government’s  job 
than  the  handling  of  its  own  money,  and  the  protec¬ 
tion  of  its  people  against  the  individual  banking  mis¬ 
management  and  squandering?  The  fact  that  the 
Government  is  helpless  because  these  bankers  own  it, 
body  and  soul — the  Government  owes  them  nearly  two 
billions  in  annual  interest  alone — is  the  greatest  of 
all  reasons  why  this  should  be  done,  drastically  and 
decisively.  If  it  is  not  done  now,  it  never  will  be  done, 
and  you  will  see  the  day  come,  as  did  the  Roman 
Empire,  when  our  Government  will  be  sold  to  the 
highest  bidder  among  these  bankers. 

The  Government  could  have  banks  in  every  town, 
city  and  hamlet,  just  as  it  has  post  offices,  where  your 
deposits  would  be  received,  checks  cashed  and  every 
species  of  business  conducted  as  you  do  through  the 
individual  banks  today.  Soon  there  would  be  no  such 
thing  as  a  loan;  there  would  be  no  need  of  them,  for 
loans  are  the  creation  of  the  money-changers,  who 
must  have  loans  to  make  money,  and  to  get  control  of 
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the  money  flow!  With  everybody  depositing  in  the 
Government  bank,  because  there  could  be  no  question 
of  its  solvency  at  any  time,  you  would  hear  the  end  of 
the  inflation  or  the  deflation  of  the  dollar,  of  buying 
and  selling  dollars,  of  the  dollar  being  worth  less 
than  100  cents,  of  the  amount  of  money  in  circula¬ 
tion,  of  the  gold  basis  and  of  all  the  other  parapher¬ 
nalia  of  the  money  jugglers.  For  those  are  merely 
the  tricksters’  tools  to  fool  the  gulable  public.  Of 
course  the  banker  will  tell  you  that  it  cannot  be  done, 
just  as  they  said  about  the  mails  when  the  post  office 
was  first  instituted.  It  could  be  done,  but  the  bankers 
are  in  such  complete  control  of  our  Governmnet  and 
of  politics  that  they  will  not  even  permit  it  to  be 
discussed. 

*  *  ♦ 

And  if  the  poor  are  such  a  grave  consideration  of  the 
Government,  through  unemployment  relief  and  the 
raising  of  wages  to  give  them  more  money  and  em¬ 
ployment,  why  are  not  the  Loan  Sharks  put  out  of 
business  at  once?  In  recent  years  they  have  become 
as  honorable  as  the  bankers,  advertising  openly  and 
using  the  radio  to  ensnare  their  victims.  Yet  these  are 
the  same  usurers  and  extortioners  against  whom  every 
decent  hand  has  been  raised  ever  since  earliest  recorded 
history — until  the  recent  “golden  age”  when  they 
became  respectable,  save  the  mark! 

If  the  misery  caused  by  these  loan  sharks  could  be 
overcome  and  thereafter  averted,  it  would  outweigh  all 
the  good  that  will  result  from  the  Government’s  pres¬ 
ent  efforts  to  help,  even  if  these  efforts  are  100  per 
cent  successful!  That  is  not  an  exaggeration,  for  here 
in  this  State  of  Maryland  these  loan  sharks  are  per¬ 
mitted  by  law  to  charge  42  per  cent  on  past  due 
amounts !  And  there  never  was  an  eel  born  slick  enough 
to  avoid  getting  into  that  past  due  condition.  Poor 
and  rich  and  all  manner  of  men  and  women  are  nuni- 
bered  among  their  victims,  and  they  suffer  most  be¬ 
cause  they  suffer  in  silence,  for  they  are  slaves.  If 
you  are  unacquainted  with  this  condition,  and  wish 
to  see  humanity  in  its  worst,  make  a  little  quiet  inves¬ 
tigation;  get  under  the  cover,  and  you  will  have  the 
shock  of  your  life.  The  loan  sharks  exist  and  thrive 
everywhere,  and  their  victims  are  more  numerous  than 
the  unemployed.  But  have  you  heard,  at  any  time,  of 
the  Government  making  a  move  against  this  cankerous 
growth — the  Loan  Shark  ?  They  are  loo  closely  tied  up 
with  the  bankers ! 

BRAND  ASKS  REVISION  OF  GROWERS’ 
CONTRACTS 

Office  of  Information,  United  States  Department  of 

Agriculture 

Washington,  D.  C.,  August  3,  1933. 

AN  appeal  for  revision  of  advance  sales  contracts 
AA  between  producers  and  canners  of  tomatoes  and 
/  \  other  canning  crops  in  the  State  of  New  Jersey, 

to  permit  higher  prices  to  producers  to  compensate  for 
higher  harvesting  costs  and  other  expenses,  as  a  con¬ 
sequence  of  an  increasing  price  and  wage  level,  was 
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. 

$3.00 
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6.00 
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telegraphed  today  by  the  Agricultural  Adjustment 
Administration  to  Arthur  C.  Dorrance  of  the  Camp¬ 
bell  Soup  Company,  Camden,  N.  J.  The  telegram  was 
signed  by  Charles  J.  Brand,  co-administrator. 

Mr.  Brand  said  the  situation  of  producers  in  New 
Jersey  has  become  acute,  due  to  the  low  contract 
prices,  and  that  the  Agricultural  Adjustment  Admin¬ 
istration  hopes  prompt  steps  can  be  taken  to  meet  it. 

He  referred  to  President  Roosevelt’s  appeal  for  re¬ 
vision  of  contracts  causing  hardship  where  costs  are 
affected  by  rising  price  levels. 

The  telegram  read  as  follows: 

“Growers  of  canning  tomatoes  and  other  canning 
crops  operating  under  sales  contracts  entered  into  with 
canners  at  low  prices  early  this  year  have  appealed  to 
us  for  aid  in  obtaining  adjustment  of  these  contracts 
to  take  into  account  generally  higher  costs  resulting 
from  recovery  program.  Believe  grave  situation  is 
developing  which  concerns  not  only  canning  industry 
but  the  Agricultural  Adjustment  Administration  as 
well.  Realize  some  canners  have  made  sales  for  future 
delivery  at  prices  based  upon  contracts  for  low  cost 
materials.  Regarding  future  contracts  President’s 
statement  on  recovery  program  June  16th  stated:  Tt 
will  be  a  part  of  this  wide  industrial  cooperation  for 
those  having  the  benefit  of  these  forward  bargains 
contracted  before  the  law  was  passed  to  take  the  initia¬ 
tive  in  revising  them  to  absorb  some  share  of  the 
increase  in  their  supplier’s  costs  thus  raised  in  the 
public  interest,  it  is  only  in  such  a  willing  and  consid¬ 
erate  spirit  throughout  the  whole  of  industry  that  we 
can  hope  to  succeed.’  Also  refer  you  to  Section  12, 
President’s  Re-employment  Agreement.  Will  canners 
take  the  initiative  in  development  of  program  of  co¬ 
operation  between  canners  and  distributors  to  adjust 
prices  to  growers  and  to  the  trade  in  line  with  policies 
of  Agricultural  Adjustment  and  Recovery  Acts? 

Charles  J.  Brand,  Co-Administrator.” 
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I  An  Ideal  Viner  FEEDER  with  Distributor 

On  Every  Viner  Is  Economy 


La  Porte  Flexible  Steel  Sanitary  Conveyor 

{formerly  Hercules) 


S  PATENTED  IN  U.  S.,  CANADA  AND  FRANCE 

j  FRANK  HAMACHEK  MACHINE  CO. 

I  Kewaunee,  estaushedisbo  incorporated  1924  Wisconsin 

I  Manufactorers  of  VINERS.  ENSILAGE  DISTRIBUTORS  and  CHAIN  ADJUSTERS 

iiiiiiiiiimiiiitiHuiiHiiiiiiiiitiiniiiiiiiiiiiiiiiiHiHiiiiitiimNiiiiiiiiiiiiiiiiiiiiiiiiiiiiitiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiuiiiin 


The  one-hundred  percent  sanitary  belt 
used  on  sorting  tables,  scalders,  washers, 
exhausters,  elevators,  etc.  The  belt  all 
canners  endorse  because  it  is  strong,  dur¬ 
able  and  labor-saving,  and  can  be 
bought  at  a  cost  so  small  compeured  to 
other  belts. 


Made  of  best  galvanized  ribbon  steel,  in 
one  inch  and  half  inch  mesh.  Widths 
ranging  from  a  few  inches  to  ten  feet. 


Note  the  strong  edge  which  is  an  import¬ 
ant  factor.  Do  not  buy  a  belt  with  a 
weak  edge. 


Section  of  One  Inch  Mesh  Belt 


(Full  Size) 


Manufactured  by 


La  Porte  Mat  &  Mfg.  Co.,  La  Porte,  Indiana. 


No  viner  can  do  satisfactory  work  when  its 
beaters  are  obliged  to  work  on  heavy  mats 
or  bunches  of  vines. 

Separation  of  the  vines  by  the  feeder  is, 
therefore,  essentiai  to  best  results. 

Hamachek  Ideal  Viner  Feeders  with  dis¬ 
tributors  are  the  only  feeders  that  thoroughly 
separate  the  vines.  The  savings  effected, 
over  the  use  of  any  other  viner  feeder,  are  so 
large  that  it  is  not  unusual  to  hear  pea  packers 
say  that  the  Ideal  Viner  Feeders  more  than 
save  their  cost  each  season. 


Your  dealer  has  it. 
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CROP  REPORTS 

Condition  of  Conners'  crops  as  reported  direct  by  Conners.  You  need  this 
kind  of  information,  and  should  appreciate  its  value.  Contribute  your  share 


and  keep  this  column  up  to  the  minute, 
your  communications. 

TOMATOES 

OAK  GROVE,  ARK.,  July  25,  1933 — We  have  about 
50  per  cent  of  a  stand  in  the  fields.  Have  not  had  any 
rain  since  May  24th.  The  plants  that  are  in  the  field 
are  very  slim.  If  we  get  rain  by  August  10th,  will  get 
about  half  a  crop  from  the  acreage  planted ;  if  we  have 
no  rain  by  that  time,  the  pack  will  be  almost  nothing. 
We  usually  pack  20  cars,  but  expect  to  pack  4  or  5 
this  season. 

EL  MONTE,  CALIF.,  July  26,  1933 — Acreage  about 
90  per  cent  of  average.  Condition  about  80  per  cent. 

VERSAILLES,  ILL.,  July  24,  1933 — ^Two  weeks  late. 
Normal  acreage;  80  per  cent  stand  of  plants.  Some 
blight  and  wilt  appearing.  Need  rain. 

GREENWICH,  N.  J.,  July  31,  1933 — Acreage  about 
normal  with  vines  looking  good  at  this  time,  but  all 
patches  of  both  early  and  late,  have  only  been  setting 
about  two  weeks,  which  means  there  will  be  none  ripen¬ 
ing  until  the  first  week  in  September.  If  this  good 
weather  holds  for  two  or  three  weeks  longer,  it  looks 
like  we  will  be  able  to  get  up  a  normal  pack  this  fall, 
if  we  have  a  late  fall.  A  wind  storm  at  this  time  would 
almost  stop  our  business  for  this  year,  for  the  vines 
are  light,  and  could  be  easily  turned  over. 

HOPEWELL,  N.  J.,  July  29,  1933 — Our  acreage  is 
95  per  cent  of  last  year.  Crop  will  not  start  to  come 
in  until  near  September  1st.  The  condition  of  the  crop 
at  the  present  time  is  fair,  but  we  are  beginning  to 
need  rain  in  some  of  the  patches. 

HICKSVILLE,  OHIO,  July  24,  1933 — Acreage  same 
as  last  season.  Looking  fairly  well,  but  we  need  rain 
badly.  Will  not  get  over  70  per  cent  of  a  crop.  Favor¬ 
able  weather  with  rain  will  help  considerably. 

MONROETON,  PA.,  July  31,  1933— Best  looking 
vines  we  have  ever  had  and  the  setting  is  heavy. 

LOTTSBURG,  VA.,  July  28,  1933 — Acreage  is  about 
75  per  cent  normal.  Conditions  do  not  look  over  50  per 
cent,  if  hardly  that.  40  per  cent  of  the  acreage  wasn’t 
put  out  until  July  1st,  due  to  dry  weather  all  through 
June.  Acreage  that  was  set  out  at  normal  time  shows 
a  very  short  setting  of  fruit.  We  think  this  is  due  to 
the  very  heavy  rains  we  have  had  since  July  1st. 

PUMPKIN 

HICKSVILLE,  OHIO,  July  24,  1933 — Crop  prospects 
are  favorable. 


We  urge  your  co-operation  and  invite 


CORN 

SOUTH  CENTRAL,  ILL.,  July  31, 1933— We  planted 
about  25  per  cent  of  average  acreage  this  year.  First 
succession  was  planted  in  cold,  wet  ground  beginning 
June  1st,  a  month  later  than  normal,  after  a  period  of 
excessive  rain  during  the  month  of  May,  amounting  to 
101/4  inches.  The  second  succession  was  planted  in  the 
hot  dust  and  lumps.  We  have  had  one  small  rain  since 
the  rainy  season,  amounting  to  about  inch.  This 
was  a  month  ago.  That  is  all  the  rainfall  in  65  days. 
Sweet  corn  looks  now  like  a  total  failure.  Date  your 
reports  the  day  made.  Time  is  the  essence  when  con¬ 
sidering  crop  conditions.* 

BEANS 

PENNSUCO,  FLA.,  July  31,  1933 — No  crops  planted. 

HICKSVILLE,  OHIO,  July  24,  1933— Stringbeans : 
Crop  will  be  very  short ;  will  not  average  30  per  cent. 
Vines  are  drying  up.  Rain  will  not  help  now ;  too  late. 

*  Editor’s  Note. — This  has  been  our  time-honored 
practice — always  using  the  date  that  the  report  is  made 
by  the  sender. 

TRI-STATE  PEA  PACK 

Easton,  Md.,  July  25,  1933. 

E  are  pleased  to  report  the  following  1933  pack 
and  spot  holdings  of  canned  peas  of  July  1st, 
which  includes  every  Tri-state  canners  com¬ 
plete  pack  with  the  exception  of  a  small  pack  of  sweets 
still  being  canned  at  Mountain  Lake  Park,  Md. 

PACK 

No.  1  Cans  No.  2  Cans  No.  10  Cans  Total 


No.  1  Sieve .  1,208  11,760  257  13,225 

No.  2  Sieve .  2,293  90,775  8,894  101,962 

No.  3  Sieve .  3,687  203,436  54,775  261,898 

No.  4  Sieve .  3,709  185,402  29,089  218,200 

No.  5  Sieve .  None  2,282  None  2,282 

Not  Specified .  6,400  544,601  7,849  558,850 

Ungraded  .  None  102,436  21,322  123,758 

Total  . 17,297  1,140,692  122,186  1,280,175 

SPOT  HOLDINGS  _ 

No.  1  Cans  No.  2  Cans  No.  10  Cans  Total 

No.  1  Sieve .  274  3,839  80  4,193 

No.  2  Sieve .  2,899  40,232  2,453  45,584 

No.  3  Sieve .  1,562  31,945  4,270  37,777 

No.  4  Sieve .  1,527  17,575  2,545  21,647 

No.  5  Sieve .  None  None  None  None 

Not  Specified .  8,483  105,425  None  113,908 

Ungraded  .  50  16,759  1,722  18,531 

Total . 14,795  215,775  11,070  241,640 

F.  M.  Shook,  Field  Secretary. 
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Plain. 

Varnished. 

Embossed. 


THE 

Simpson  &  doeller 

CO. 


BALTIMORE,MD. 


This 

STERLING  SIGN 
of  QUALITY 

,  e  ,  is  on  all 
SPRAGUE-SELLS 
MACHINES 

And  you  can  be  sure  that  every 
machine  that  bears  it  is  a  sturdy, 
dependable  unit  of  highest  quality 
built  by  the  Sprague-Sells  “second- 
to-none”  producing  organization. 

It  means  increased  profits  and  en¬ 
during  service  for  you. 

The  Sprague-Sells  line  of  canning 
equipment  is  complete  for  all 
canned  foods.  Send  for  the  S-S 
general  catalog — the  canners  ref¬ 
erence  book. 

• 

If  it’s  used 
in  a  cannery 
SPRAGUE-SELLS 
it 

SPRAGUE-SELLS 

CORPORATION 

(Division  of  Food  Machinery  Corporation) 
HOOPESTON  •  ILLINOIS 

THE  1933  DIRECTORY  OF  CANNERS 
IMOW  FREADV 

A  list  of  cannmrs  of  the  United  States,  compiled  by  the  National  Canners  Aeaociation,  from  Statistical 
Reports  and  such  other  reliable  data.  24th  Edition. 

Carefully  prepared  and  up-to-date;  lists  corrected  by  Canners  themselves;  verified  by  competent 
authorities.  The  various  articles  packed  and  other  valuable  information  is  given.  Distributed 
free  to  members  of  the  National  Canners  Association.  Sold  to  all  others  at  $2.00  per  copy,  postage 
prepaid.  The  book  that  is  needed  by  all  wholesale  grocers,  brokers,  machinery  and  supplymen, 
salesmen,  and  practically  everybody  interested  in  the  canning  industry.  Get  your  order  in  now. 

National  Canners  Association^  1739  H.  St.,  N.  W.  Washinston,  D.  C. 

PERSONAL  CHECKS  ACCEPTED 


QUALITY  SEED  PEAS 

Canners  Varieties  Exclusively 

Quality  is  to  seeds  what  character  is  to  an  individual.  Our  seed 
peas  possess  the  dependability  that  follows  careful  breeding. 

Gallatin  Valley  Seed  Company 

BOZEMAN,  MONTANA 
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Basic  Code  and  Agreement  For  The 
Food  Canning  Industry 

Filed  With  The  Asricultural  Adjustment  Administration,  July  29,  1933. 

Date  for  hearing  will  be  a7inotinced  later. 


The  important  features  in  this  basic  Code  just 
filed  are  as  follows: 

Article  II 

GENERAL  TRADE  PRACTICES 
Section  1. — Rebates  and  Concessions 

Secret  rebates,  secret  concessions,  and  secret  allowances  of 
any  kind  are  hereby  declared  to  be  unfair  methods  of  competi¬ 
tion.  No  rebate,  concession,  or  allowance  shall  be  made  from 
the  processor’s  announced  prices  either  directly  or  indirectly,  and 
any  method  or  practice  that  gives  to  the  purchaser  a  price  ad¬ 
vantage  directly  or  indirectly  over  other  purchasers,  except  for 
quantity  purchases  made  in  accordance  with  published  price  lists, 
is  prohibited.  The  Commodity  Committees  shall  have  jurisdic¬ 
tion  to  decide,  subject  to  the  right  of  any  processor  to  appeal 
to  the  Processors  Committee  and  thereafter  to  the  President, 
whether  any  allowance  made  by  a  processor  falls  within  the 
prohibitions  of  this  Section,  and  the  Processors  Committee  shall 
from  time  to  time  make  interpretations  of  this  Section  of  the 
Code  subject  to  the  approval  of  the  President,  and  shall  publish 
to  the  trade  its  rulings  in  particular  situations  without  giving 
publicity  to  the  names  of  the  processors  or  purchasers  involved. 

Section  2. — Classification  of  Customers 

Processors  in  establishing  price  lists  and  making  sales  shall 
not  discriminate  between  customers  within  the  classification  in 
this  Section,  provided  that  within  the  limits  of  any  maximum 
and  minimum  prices  established  by  Agreement  with  the  Presi¬ 
dent  and  subject  to  the  limitations  of  any  such  Agreement,  each 
processor  may  make  sales  at  prices  that  are  graduated  on  the 
basis  of  grade,  quality  or  quantity  of  the  commodity  sold. 

In  order  to  restore  normal  economic  conditions  in  marketing, 
customers  shall  be  classified  into  three  groups:  (1)  Other  Pro¬ 
cessors;  (2)  Wholesale  Distributors;  and  (3)  Retailers. 

(1)  Sales  of  canned  food  to  processors  by  another  processor 
may  be  made  on  whatever  terms  may  be  agreed  upon  by  them, 
provided  that  the  goods  purchased  are  intended  for  resale  to  and 
are  in  fact  resold  to  the  wholesale  trade  and  are  not  sold  by  tbe 
purchaser  directly  or  indirectly  to  or  through  controlled,  sub¬ 
sidiary  or  affiliated  companies. 

(2)  Sales  to  wholesale  distributors  shall  be  made  at  list  prices 
with  no  discounts  or  allowances  other  than  those  provided  in 
this  Code. 

(3)  Sales  to  retailers  shall  be  made  at  prices  that  represent 
a  reasonable  mark  up  over  processors’  prices  to  wholesale  dis¬ 
tributors  and  may  be  above  the  established  maximum  price. 

Section  3. — Terms  of  Sale 

The  respective  published  list  prices  of  processors  shall  indi¬ 
cate  whether  sales  are  made  f.  o.  b.  factory  or  delivered  freight 
prepaid  or  allowed  to  store  or  warehouse  of  the  customer,  and 
whether  prices  are  net  or  subject  to  trade,  cash,  and/or  quantity 
discounts,  swell  and  label  allowances.  No  discounts  except  dis¬ 
counts  shown  on  published  price  lists  shall  be  allowed;  and  in 
no  event  shall  combined  discounts,  except  cash  discounts,  swell 
and  label  allowances,  bring  the  price  below  the  estbalished  mini¬ 
mum  price.  The  Commodity  Committees  shall  recommend  maxi¬ 
mum  cash  discounts  for  the  particular  commodities. 


Section  4. — Brokerage  Arrangements 
When  brokerage  rates  for  any  canned  commodity  have  been 
recommended  by  a  Commodity  Committee  and  have  been  ap¬ 
proved  by  the  Processors  Committee  and  the  President,  they 
shall  be  complied  with  and  there  shall  be  no  discrimination 
against  brokers  in  the  payment  of  such  commissions. 

Section  5. — Label  or  Shipping  Case  Allowances 
The  respective  Commodity  Committees  may  establish,  with  the 
approval  of  the  Processors  Committee,  and,  if  required,  the  ap- 
pi'oval  of  the  President,  an  allowance  to  be  made  to  purchasers 
who  provide  their  own  labels  or  shipping  cases.  Where  a  defi¬ 
nite  allowance  has  not  been  established  on  a  particular  com¬ 
modity  by  the  Commodity  Committee  for  that  commodity  when 
canned,  there  may  be  granted  to  buyers  who  provide  their  own 
labels,  boxes,  or  shipping  cases,  an  allowance  of  not  more  than 
the  actual  saving  to  processor.  No  allowance  shall  be  made  for 
cost  of  applying  labels. 

Section  6. — Swells  Allowances 

Processors  may  grant  to  purchasers  in  lieu  of  a  guarantee 
against  spoilage  due  to  normal  swells  an  allowance  of  one 
quarter  of  one  per  cent  on  the  following  commodities:  Peas, 
Corn,  Beans,  Hominy,  Pumpkin,  Squash,  Apple  Sauce,  Spinach, 
Beets,  Succotash,  Mixed  Vegetables,  Tuna  Fish,  Tomatoes,  To¬ 
mato  Puree,  Salmon,  Peaches;  and  an  allowance  of  one-half  of 
one  per  cent  on  all  other  canned  fruits,  fish  and  vegetables. 

Allowances  for  Sauer  Kraut  and  Pork  and  Beans  and  for  com¬ 
modities  not  herein  referred  to  may  be  established  by  Commod¬ 
ity  Committees,  with  the  approval  of  the  Processors  Committee 
and,  if  required,  the  approval  of  the  President. 

Section  7. — Uniform  Contracts 

The  Commodity  Committees  may,  with  the  approval  of  the 
Processors  Committee  and  of  the  President,  adopt  unifoi  m  con¬ 
tracts  specifying  terms  and  conditions  for  the  purchase  of  the 
particular  raw  commodity  from  agricultural  or  other  producers 
of  such  raw  commodity,  and/or  for  the  sale  by  the  processor  of 
such  commodity  when  processed.  When  such  uniform  contracts 
have  been  so  adopted,  purchases  or  sales  other  than  according 
to  their  terms  shall  be  prohibited  as  constituting  unfair  com¬ 
petition. 

Section  8. — Standards  and  Grades 
All  sales  shall  be  made  in  accoidance  with  standards  and 
grades  adopted  by  the  respective  Commodity  Committees  with 
the  approval  of  the  Processors  Committee  and  the  Ih-esident. 

Section  9. — Price  Decline  Guaranties 
It  shall  be  within  the  province  of  each  Commodity  Committee 
to  require  the  restriction  or  discontinuance  of  the  practice  of 
giving  guaranties  against  price  declines  applying  to  the  sale  of 
the  respective  products  covered  by  the  said  Commodity  Com¬ 
mittee,  provided,  however,  that  such  action  to  be  elfective  must 
first  receive  the  approval  of  the  Processors  Committee  and  the 
President.  When  protection  guaranties  are  granted,  they  shall 
apply  only  to  commodities  actually  in  the  warehouse  (not  retail 
store)  of  the  purchaser,  who  has  purchased  on  a  wholesale  basis 
prior  to  the  time  of  decline. 

Section  10. — Future  Contracts 

All  sales  of  futures  shall  be  made  only  at  processors’  published 
prices  for  futures  prevailing  on  the  day  the  order  is  confirmed 
or,  in  the  alternative,  at  prices  in  effect  at  date  of  shipment. 
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It  shall  be  within  the  province  of  each  Commodity  Committee 
subject  to  the  approval  of  the  Processors  Committee  and  the 
President  to  require  restriction  or  discontinuance  of  sales  of 
futures  or  the  establishment  of.  maximum  and  minimum  prices 
for  the  sale  of  futures  in  the  same  manner  that  maximum  and 
minimum  prices  are  established  by  any  agreement  with  the 
President  for  spot  sales.  In  the  absence  of  other  determination 
by  the  Commodity  Committee,  sales  of  futures  subject  to  ap¬ 
proval  of  price  must  be  confirmed  within  one  week  from  the 
processor’s  announcement  of  his  opening  price.  Contracts  for 
unspecified  amounts  or  to  supply  the  unspecified  requirements 
of  the  purchaser  other  than  at  prices  obtaining  at  the  time  of 
shipment  are  prohibited,  as  constituting  unfair  competition. 

Section  11. — Distress  Lots 

The  Processors  Committee  shall  make  recommendations  to  the 
President  for  regulating  the  disposal  of  distress  lots  of  canned 
foods  in  a  way  to  secure  the  protection  of  the  owners  and  to 
promote  sound  and  stable  conditions  in  the  industry. 

Section  12. — Injury  to  Competitors 
Disparagement  of  competitors’  products,  including  breach  of 
contracts,  espionage,  enticement  of  employees,  infringement  of 
trademarks,  imitation  of  trade  names  and  trademarks,  and  niis- 
leading  guaranties  or  warranties  are  prohibited  as  constituting 
unfair  competition. 

Section  13. — Sanitary  Inspection 
Each  processor  subject  to  this  Code  shall  maintain  his  plant 
and  premises  in  sanitary  condition  at  all  times,  and  a  repre¬ 
sentative  of  the  Processors  Committee  or  the  President  shall, 
when  they  or  he  deems  it  necessary,  inspect  any  processor’s 
plant  or  premises.  If  the  representative  of  the  Processors  Com¬ 
mittee  advises  that  such  plant  or  premises  are  not  in  a  sanitary 
condition,  he  shall  report  the  same  to  the  Processors  Committee 
which  shall  make  recommendations  to  the  processor  as  to  the 
improvement  and  correction  of  such  conditions  and  such  recom¬ 
mendations  shall  be  carried  out  by  the  processor. 

Section  14. — Inspection  of  Finished  Product 
In  case  of  complaint  being  registered  with  the  Processors 
Committee  and/or  the  President,  representatives  of  the  Proces¬ 
sors  Committee  or  the  President  shall  have  the  privilege  at  any 
time  of  making  reasonable  inspection  of  representative  samples 
of  canned  foods  processed  by  any  processor. 

Article  IV 

PRICES  FOR  RAW  COMMODITIES 
Section  1. — Minimum  Price  Agreements 

Upon  the  recommendation  of  a  Commodity  Committee,  made 
in  accordance  with  the  provisions  of  Sections  4  and  5  of  Article 
III  and  with  the  approval  of  the  Processors  Committee,  the 
Association,  and  the  individual  processors,  who  can  a  particular 
raw  commodity,  may  submit  for  approval  by  the  President  Sup¬ 
plementary  Codes  to  provide  for  the  establishment  by  the  Presi¬ 
dent  of  minimum  prices  to  be  paid  to  producers  of  such  raw 
commodity.  Such  Supplementary  Codes  may  provide  for  the 
establishment  of  maximum  and  minimum  prices  for  the  sale  of 
such  commodity  when  canned,  as  provided  in  Article  V,  and  that 
the  minimum  price  for  such  raw  commodity  be  predicated  upon 
a  crop  curtailment  program  and/or  a  pack  allocation  as  pro¬ 
vided  in  Article  VI. 

Section  2. — Purchases  of  Raw  Commodities 
Whenever  the  President,  pursuant  to  such  Supplementary 
Code,  entered  into  under  Section  1  of  this  Article  shall  fix  and 
determine  minimum  prices  to  be  paid  for  raw  commodities,  no 
processor  shall  purchase  or  contract  for  raw  commodities  at  a 
price  less  than  that  so  fixed  and  determined.  No  processor  shall 
knowingly  accept  delivery  from  a  grower  of  products  contracted 
by  the  grower  to  be  delivered  to  another. 

Section  3. — Contracts  for  Raw  Commodities 
On  and  after  the  effective  date  of  this  Code  all  contracts 
entered  into  by  a  processor  for  the  purchase  of  raw  commodi¬ 
ties  from  a  producer  shall  be  subject  to  such  minimum  prices 
as  may  thereafter  be  established  by  the  President  pursuant  to 
any  Supplementary  Code  approved  under  Section  1  of  this  Ar¬ 
ticle.  Every  contract  shall  specifically  so  provide. 


Article  V 

PRICE  OF  CANNED  FOODS 
Section  1. — Maximum  and  Minimum  Price  Agreements 
Upon  the  written  approval  of  the  Processors  Committee  and 
the  recommendation  of  the  Commodity  Committee  made  in  ac¬ 
cordance  with  the  provisions  of  Sections  4  and  5  of  Article  III, 
the  Association,  the  individual  processors  who  can  a  particular 
raw  commodity  and  the  President  may  enter  into  Supplemen¬ 
tary  Codes  to  provide  for  the  establishment  by  the  President, 
pursuant  to  recommendations  by  the  Commodity  Committee,  of 
maximum  and  minimum  prices  for  the  sale  of  such  commodity 
when  canned.  Such  prices  shall  be  for  standard  containers  and 
the  prices  of  any  special  sizes  shall  be  in  proper  relationship. 

Section  2. — Sales 

Whenever,  pursuant  to  any  Supplementary  Code  entered  into 
under  Section  1  of  this  Article,  maximum  and  minimum  prices 
for  the  sale  of  canned  commodities  have  been  determined  by  the 
President,  no  processor  shall  thereafter  sell  at  a  price  higher 
than  such  maximum  or  less  than  such  minimum.  All  prices 
within  the  limits  of  such  established  maximum  and  minimum 
prices  shall  be  published  and  filed  with  such  agency  as  the  Presi¬ 
dent  may  designate  and  with  the  Processors  Committee.  Such 
prices  shall  be  uniform  as  to  each  class  of  purchaser.  Nothing 
in  this  Section  shall  be  construed  to  deprive  any  processor  of 
his  right  to  select  his  own  customers. 

Section  3. — Price  Changes 

Whenever  a  Supplementary  Code  relating  to  any  particular 
commodity  or  commodities  shall  have  been  entered  into  pursuant 
to  Section  1  of  this  Article,  each  processor  immediately  there¬ 
after  shall  file  with  the  Commodity  Committee  or  such  agency 
as  the  President  shall  designate,  a  complete  list  of  his  or  its 
selling  prices  for  each  and  every  product  or  commodity  covered 
by  such  Supplementary  Code,  indicating  the  territories  wherein 
said  prices  are  effective  for  each  size,  grade  and  brand  of  said 
commodity  sold  by  him  or  it,  or  as  often  as  said  prices  are 
changed  and  simultaneously  with  said  change  or  with  such 
advance  notice  as  may  be  fixed  by  the  Commodity  Committee 
with  the  approval  of  the  President  said  processor  shall  file  new 
and  amended  lists  of  prices  and  thereafter  he  shall  make  no 
sales  at  prices  less  than  those  set  forth  in  said  original  list  or 
amended  list  of  prices  as  the  case  may  be,  all  of  which  shall 
conform  to  the  provisions  of  this  Code  and  marketing  policies 
approved  by  the  President  and  the  Processors  Committee. 
Section  4. — Contracts  for  the  Sale  of  Canned  Commodities 
On  and  after  the  effective  date  of  this  Code  all  contracts 
entered  into  by  a  processor  for  the  sale  of  canned  commodities 
to  a  wholesale  distributor  or  retailer,  or  any  other  person,  except 
as  provided  in  Subsection  (1)  of  Section  2  of  Article  II,  shall 
be  subject  to  such  maximum  and  minimum  prices  as  may  there¬ 
after  be  established  by  the  President  pursuant  to  any  Supple¬ 
mentary  Code  entered  into  under  Section  1  of  this  Article.  Every 
contract  shall  specifically  so  provide. 

Article  VI 

RESTRICTION  AND/OR  ALLOCATION  OF  A  PARTICULAR 
CROP  OR  PACK 

Section  1. — Allocation  of  Commodities  and  Pack 
Whenever  the  Association,  and/or  the  individual  processors  of 
a  particular  commodity  file  a  Supplementary  Code,  as  provided 
under  Article  IV  and  Article  V  of  this  Code,  and  as  part  of 
such  Supplementary  Code  provision  is  made  for  restricting  and/ 
or  allocating  the  total  quantity  of  such  commodity  which  shall 
be  processed  and  packed  during  any  period,  the  President  or  a 
special  agent  or  Board  of  Allocation  appointed  by  the  President, 
after  such  investigation  as  shall  be  deemed  advisable  or  neces¬ 
sary,  shall  determine  such  restriction  and/or  allocation.  Any 
allocation  shall  be  predicated  upon  the  estimated  crop,  upon 
previous  proven  sales  and  demonstrated  potential  sales  ability 
of  affected  processors,  and  such  other  market  factors  as  shall 
be  relevant.  The  Processors  Committee  and  the  respective  Com¬ 
modity  Committees  shall  from  time  to  time  make  recommenda¬ 
tions  to  the  President  concerning  such  crop  restrictions  and/or 
pack  allocations  of  particular  commodities. 

Section  2. — Restriction  to  Allocated  Pack 
Whenever  the  President,  special  agent,  or  Board  of  Alloca¬ 
tion  appointed  by  him,  pursuant  to  such  Supplementary  Code, 
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determines  the  allocation  of  the  season  pack  of  any  particular 
commodity,  no  processor  shall  process  or  pack  except  in  accord¬ 
ance  with  such  plan  of  allocation. 

Article  VII 

EMPLOYMENT  AND  WAGES 
Section  1. — Employment  of  Minors 
Employment  of  any  person  under  the  age  of  sixteen  years  is 
prohibited. 

Section  2. — Collective  Activities 
Employees  shall  have  the  right  to  organize  and  bargain  col¬ 
lectively,  through  representatives  of  their  own  choosing,  and 
shall  be  free  from  interference,  restraint  or  coercion  of  em¬ 
ployers  of  labor,  or  their  agents,  in  the  designation  of  such  I’ep- 
resentatives  or  in  self-organizing  or  in  other  concerted  activi¬ 
ties  for  the  purpose  of  collective  bargaining  or  other  mutual 
aid  or  protection.  No  employee  and  no  one  seeking  employment 
shall  be  required  as  a  condition  of  employment  to  join  any  com¬ 
pany  union  or  to  refrain  from  joining,  organizing,  or  assisting 
a  labor  organization  of  his  own  choosing. 

Section  3. — Minimum  Wages 

So  long  as  the  President  of  the  United  States  or  his  duly  ap¬ 
pointed  agent  has  not  prescribed  minimum  rates  of  pay  and 
other  conditions  of  employment,  each  processor  shall  comply 
with  the  minimum  rates  of  pay  and  other  conditions  of  employ¬ 
ment  that  are  specified  and  agreed  upon  by  the  Commodity  Com¬ 
mittee  for  that  particular  commodity  and  approved  by  the  Pro¬ 
cessors  Committee.  Where  such  minimum  rates  of  pay  and 
other  conditions  of  employment  have  been  prescribed  by  the 
President,  each  processor  shall  comply  therewith.  Pending  fur¬ 
ther  determination,  pursuant  to  this  Code  and  the  approval  of 
Supplementary  Codes,  the  minimum  wage  basis  shall  be  thirty 
cents  an  hour. 

Section  4. — Maximum  Hours  of  Labor 
Inasmuch  as  in  the  processing  and  packing  of  fish,  seafoods, 
fruits,  or  vegetables  of  a  perishable  charactef,  it  is  absolutely 
essential  that  there  be  continuity  of  operations  during  the  period 
in  which  such  processing  and  packing  can  be  accomplished,  no 
processor  canning  or  preparing  for  market  for  commerce  fish, 
seafood,  fruits,  or  vegetables  of  a  perishable  character  shall  be 
restricted  in  the  hours  in  any  one  day  or  the  days  in  any  one 
week  that  employees  shall  be  permitted  to  work  to  any  greater 
extent  than  shall  be  specified  by  the  Commodity  Committee  for 
that  particular  commodity  wfith  the  approval  of  the  Processors 
Committee  and  the  President.  The  limitations  of  this  Section 
shall  not  be  applicable  to  operations  conducted  during  seasons 
in  which  continuity  of  operation  for  the  canning  of  perishable 
commodities  is  not  necessary. 

Section  5. — Regional  Differentials 
In  determining  minimum  rates  of  pay  and  other  conditions  of 
employment,  conditions  obtaining  in  the  various  localities  where 
canning  or  processing  plants  are  situated,  shall  be  considered 
by  the  Committees  subject  to  the  approval  of  the  President. 

Article  VIII 

ACCOUNTS  AND  REPORTS 
Section  1. — Accounts 

Each  processor  shall,  to  the  extent  required  by  the  President, 
and  as  provided  by  sub-pa nagraph  (4)  of  Section  8  of  the  Act, 
maintain  a  system  or  systems  of  accounting  for  the  transactions 
embraced  in  these  Articles. 

Section  2. — Reports 

On  and  after  the  effective  date  of  this  Code,  each  processor 
shall  furnish  such  reports  as  to  quantities  of  agricultural  or 
other  commodities  or  products  thereof  bought  and  sold,  and  the 
prices  thereof,  and  as  to  trade  practices  and  charges  as  may  be 
necessary  for  the  purposes  of  this  Code  to  the  President  and  in 
accordance  with  forms  to  be  supplied  by  the  Department  of 
Agriculture. 

The  details  of  such  reports  shall  be  confidential  and  there 
shall  not  be  disclosed  to  any  person  other  than  the  President 
detailed  information  concerning  the  sales  or  shipments  or  other 
activities  of  any  individual  processor,  but  totals  or  sub-totals 
of  reported  sales  and  shipments  may  be  furnished  by  the  Presi¬ 
dent  to  the  Processors  Committee  provided  that  such  sub-totals 
shall  be  in  such  form  as  will  pi'event  identification  of  the  sales 
or  shipments  of  any  individual  processor. 


Each  processor  shall,  in  addition,  file  with  the  Processors 
Committee,  the  Commodity  Committees,  the  Secretary,  or  any 
other  designated  agent  or  agency,  such  reports  as  may  be  pre¬ 
scribed  in  any  Supplementary  Code  pursuant  to  Articles  IV 
and  V. 

Section  3. — Additional  Information 

Each  processor  shall,  from  time  to  time,  upon  request,  furnish 
to  the  President  any  additional  information  concerning  or  relat¬ 
ing  to  any  transactions  which  in  the  judgment  of  the  President 
concerns  the  subject  matter  of  these  Articles. 

Article  IX 

ADMINISTRATION 
Section  1. — Violations 

If  it  shall  come  to  the  knowledge  of  any  processor  that  any 
other  processor  is  violating  any  of  the  terms  or  conditions  of 
this  Code,  the  party  having  such  knowledge  shall  give  notice  of 
such  violation  by  a  written  statement  containing  the  charges 
and  all  available  substantiating  evidence  to  the  Chairman  of  the 
particular  Commodity  Committee  having  jurisdiction  of  the  com¬ 
modity  involved,  or  to  the  Secretary  of  said  Committee,  if  such 
there  be,  and  to  the  Secretary  of  the  Processors  Committee. 
Thereupon  or  in  the  event  such  information  shall  come  to  the 
knowledge  of  either  Committee  or  of  the  Association  or  of  any 
of  its  officers  from  any  reliable  source,  it  shall  be  the  duty  of 
the  Commodity  Committee  to  investigate  the  charges.  The 
Chairman  or  Secretary  of  the  Commodity  Committee  may  call 
upon  the  processor  whose  transactions  are  under  investigation 
to  furnish  a  statement  of  the  facts  under  oath.  After  due 
investigation,  if  it  is  the  opinion  of  the  Commodity  Committee 
that  the  charges  are  true,  it  shall  notify  the  processor  so  violat¬ 
ing  the  Code  of  its  findings  and  request  that  such  violation  be 
discontinued.  If  the  processor  continues  in  the  violation,  the 
Commodity  Committee  shall  notify  the  Processors  Committee 
which  shall  notify  the  President,  who  may  take  such  action  as 
he  deems  necessary;  provided  that  nothing  contained  in  this 
paragraph  shall  be  construed  in  derogation  of  the  rights  of  the 
President  under  the  Act,  nor  in  derogation  of  the  rights  of  any 
person  to  be  heard  when  such  right  of  hearing  is  granted  under 
said  Act  or  otherwise  by  law. 

Section  2. — Examination  of  Records  and  Accounts 
In  aid  of  any  investigation  with  respect  to  the  charges  against 
any  processor,  each  of  the  processors  agrees  that  upon  the 
recommendation  of  the  Commodity  Committee,  the  Secretary  of 
the  Association  may  designate  a  reputable  firm  of  certified  public 
accountants  to  examine  during  the  usual  business  hours  such 
books  and  records  of  the  processor  whose  practices  are  under 
investigation  as  relate  directly  to  the  charge  and  report  upon 
the  matters  that  shall  have  been  specified  in  the  direction  to 
such  accountants.  The  directions  of  the  Secretary  of  the  Asso¬ 
ciation  to  the  accountants  must  specifically  set  foilh  the  matters 
relating  directly  to  the  charge  upon  which  a  report  is  required 
and  said  accountants  shall  not  reveal  to  the  Association  or  its 
officers  nor  to  the  members  of  the  Commodity  Committee  nor  to 
any  other  person  any  other  matters  whatsoever  disclosed  by 
said  examination. 

Article  X 

APPLICABILITY  OF  CODE 

This  Code  shall  be  applicable  to  all  canned  foods  produced 
within  the  continental  United  States  and  the  Territories  of 
Hawaii,  Alaska  and  Porto  Rico.  It  shall  be  inapplicable  to 
export  sales  unless  so  provided  in  Supplemental  Codes  approved 
by  respective  Commodity  Committees  and  the  President  in  ac¬ 
cordance  with  the  provisions  of  Sections  4  and  5  of  Article  HI. 

Article  XI 

MODIFICATION  AND  CANCELLATION  OF  ORDERS 
The  President  may  cancel  or  modify  any  order,  approval, 
license,  rule,  or  regulation  issued  in  respect  to  this  Code. 

Article  XII 

EFFECTIVE  DATE  OF  CODE 
This  Code  shall  become  effective  on  the  first  Monday  following 
the  twentieth  day  after  approval  by  the  President  of  the  United 
States. 
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Grading  300/000^000  Pounds  of 
Cannery  Tomatoes  in  New  Jersey 


SEVP:NTY-FIVE  per  cent  of  New  Jersey’s 
186,000  ton  production  of  cannery  tomatoes  was 
bought  on  the  basis  of  grade  in  1932,  when  four 
canners  adopted  this  principle  of  contracting  for  their 
raw  material.  The  first  interest  in  this  new  method 
occurred  as  early  as  1929  when  the  P.  J.  Ritter  Com¬ 
pany  requested  the  Department  of  Agriculture  to  fur¬ 
nish  grading  service  at  their  Bridgeton  plant.  For 
that  season  and  the  two  ensuing  years  the  work  was 
of  an  experimental  and  educational  character,  since 
a  flat  rate  price  continued  in  effect.  Following  the 
1931  season  more  definite  attention  was  given  to  the 
advantages  of  buying  on  grade,  and  as  a  result  graded 
contracts  were  offered  in  1932  by  the  Campbell  Soup 
Company,  Camden ;  the  P.  J.  Ritter  Company,  Bridge- 
ton  ;  E.  Pritchard,  Inc.,  Bridgeton ;  and  Fogg  &  Hires, 
Salem. 

FACTS  AND  FIGURES  —  Not  only  were  three- 
fourths  of  New  Jersey’s  cannery  tomatoes  bought  on 
grade,  but  also  40  per  cent  of  Pennsylvania’s  produc¬ 
tion  was  delivered  on  the  same  basis  for  manufacture 
in  New  Jer.sey.  Tomatoes  were  delivered  by  2,093 
growers  to  the  four  canneries  covering  a  period  ex¬ 
tending  from  August  1  to  October  8,  and  during  this 
time  56,738  loads  were  inspected  and  graded,  of  which 
54,569  were  accepted  by  the  canners.  The  volume  of 
tomatoes  bought  on  grade  amounted  to  151, 140  V2  tons, 
or  around  8,500,000  baskets.  This  amount  exceeds  the 
volume  purchased  on  a  graded  basis  in  any  other  state. 

It  is  a  well  known  fact  that  1932  was  a  favorable 
growing  season  in  New  Jersey,  and  is  best  illustrated 
by  the  results  of  the  grading  work.  The  grand  average 
quality  for  the  season  of  the  54,569  accepted  loads  was 
58.3  per  cent  U.  S.  No.  Is,  39.0  per  cent  U.  S.  No.  2s, 
and  2.7  per  cent  culls.  Contract  prices  ranged  from 
.$14  to  $20  for  U.  S.  No.  1  tomatoes,  averaging  $19.92 
per  ton;  U.  S.  No,  2s  were  bought  from  $7  to  $12, 
averaging  $11.75  per  ton.  The  total  amount  paid  for 
tomatoes  bought  on  grade  was  approximately  two  and 
one-half  million  dollars,  or  an  average  price  to  the 
grower  for  the  season  of  $16.20  per  ton. 

CANNERS’  SPECIFICATIONS— Most  of  the  New 
Jersey  canners  who  bought  on  the  basis  of  grade  use 
tomatoes  for  the  manufacture  of  strained  tomato  prod- 
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ucts  such  as  soup,  juice,  catsup,  chili  sauce  and  puree. 
The  contracts  of  these  canners  provided  that  tomatoes 
for  U.  S.  No.  1  also  had  to  be  free  from  stems,  and 
this  added  specification  was  recognized  in  the  actual 
grading  of  loads.  After  the  first  several  days  relatively 
few  tomatoes  were  classed  as  U.  S.  No,  2s  because  of 
stems,  for  this  additional  requirement  for  the  No.  1 
grade  did  not  materially  alter  the  picking  practices  of 
most  growers. 

The  contracts  for  pulping  tomatoes  carried  no  re¬ 
quirement  as  to  minimum  size ;  small  tomatoes,  if  they 
had  proper  color  and  met  the  standards  as  to  defects, 
were  graded  as  U.  S.  No.  1.  Tomatoes  delivered  for 
peeling  and  canning  had  to  be  two  inches  in  diameter 
or  larger  for  both  the  U.  S.  No.  1  and  U.  S.  No.  2 
grades;  tomatoes  smaller  than  this  size  were  classed 
as  culls  and  were  not  paid  for. 

REJECTIONS — I  have  observed  that  contracts  in 
several  states  have  contained  provisions  permitting 
rejection  of  loads  under  certain  conditions,  but  have 
also  observed  that  they  are  a  protective  measure  sel¬ 
dom  brought  into  use,  although  applicable.  All  con¬ 
tracts  of  the  four  New  Jersey  canners  buying  on  grade 
contained  a  clause  providing  for  rejection  of  loads 
by  the  canner  if  the  inspection  certificate  showed  that 
the  amount  of  culls  exceeded  ten  per  cent.  A  total  of 
2,500  loads,  or  4.4  per  cent  of  the  56,738  loads  offered, 
were  classed  as  having  in  excess  of  10  per  cent  culls. 
The  majority  of  these  loads,  in  fact  85  per  cent  of 
them,  were  automatically  rejected  by  some  of  the 
canners  under  the  terms  of  the  contract.  The  re¬ 
mainder  of  these  loads  containing  more  than  10  per 
cent  culls  were  accepted  at  other  plants  on  the  basis 
of  non-payment  for  culls. 

A  study  of  the  inspection  records  of  these  2,500 
loads  indicated  that  more  than  half  of  them  were  not 
far  above  the  maximum  of  culls  specified  by  the  can¬ 
ners;  a  little  more  care  in  picking  and  handling  would 
have  meant  the  acceptance  by  the  canners  of  1,333 
loads  which  on  inspection  were  determined  as  contain¬ 
ing  11  to  15  per  cent  culls.  The  rest  of  the  rejectable 
loads  were  largely  in  the  16  to  20  per  cent  cull  class. 
Some  of  these  loads  were  made  acceptable  by  growers 
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ing  11  to  15  per  cent  culls.  The  rest  of  the  rejectable 
loads  were  largely  in  the  16  to  20  per  cent  cull  class. 
Some  of  these  loads  were  made  acceptable  by  growers 
by  removing  culls  to  an  amount  below  the  10  per  cent 
limit,  while  others  were  disposed  of  through  other 
channels. 

BUYING  ON  GRADE  IN  1933— The  combination 
of  a  favorable  growing  season  plus  the  advantages  of 
the  grading  system  resulted  last  year  in  the  delivery 
of  a  high  quality  raw  material.  That  this  new  method 
of  purchasing  cannery  tomatoes  helped  the  canners 
solve  some  of  their  problems  is  an  acknowledged  fact. 
The  financial  encouragement  to  deliver  a  relatively 
high  proportion  of  U.  S.  No.  1  stock  accomplished  its 
purpose ;  the  inspection  records  of  many  growers 
showed  an  increase  in  percentage  of  No.  Is  during  the 
season  which  was  not  entirely  due  to  favorable 
weather.  Non-payment  for  culls  and  rejection  of  loads, 
it  is  felt,  resulted  in  the  delivery  of  less  culls  than 
would  have  been  the  case  under  the  flat  rate  system. 
The  1933  prices  are  lower  than  last  year,  ranging 
from  $12  to  $14  per  ton,  mostly  $14,  for  U.  S.  No.  Is, 
and  from  $6  to  $8  per  ton,  mostly  $8,  for  U.  S.  No.  2s, 
but  the  same  proportionate  price  differential  between 
the  two  grades  is  still  maintained. 

The  fairness  of  the  graded  contract  and  the  actual 
benefits  derived  from  this  system  by  both  canners  and 
growers,  are  definite  reasons  why  these  same  New 
Jersey  canners  will  continue  buying  cannery  tomatoes 
on  the  basis  of  grade. 


CANNING  AND  CONTAINER  MACHINERY 
INSTITUTE  FORMED 

HE  following  wire,  dated  July  31st,  tell  the 
story  of  the  machinery  and  supply  men  in  their 
efforts  to  comply  with  the  N.  R.  A. 

Chicago,  July  31,  1933. 

“Twenty-seven  machinery  manufacturers,  members 
of  the  Canning  Machinery  &  Supplies  Association,  met 
in  Chicago,  Friday  the  28th,  and  organized  the  Can¬ 
ning  &  Container  Machinery  Institute. 

The  officers  are: 

President  —  Ogden  Sells,  Anderson-Barngrover 
Manufacturing  Company. 

1st  Vice-President — S.  M.  Ryder,  Chisholm-Ryder 
Company. 

2nd  Vice-President — R.  A.  Sindall,  A.  K.  Robins  & 
Company. 

F.  H.  Langsenkamp,  F.  H.  Langsenkamp  Company. 

W.  E.  Nicholoy,  Scott  Viner  Company. 

Lee  Duer,  Elgin  Manufacturing  Company. 

Frank  Chapman,  Berlin-Chapman  Company. 

The  Executive  Committee  elected  Ogden  Sells  as 
Chairman  and  proceeded  to  the  consideration  of  a  code 
which  is  expected  to  be  ready  for  presentation  to  the 
Government  the  latter  part  of  August. 

The  Canning  &  Container  Machinery  Institute  ex¬ 
pects  to  include  in  the  membership  manufacturers 
of  canners’,  cosmetics’,  beverage  and  packaging 
machinery.  S.  G.  Gorsline,  Secretary” 


PHILUPS  SALES  COMPAIVY.  Inc. 

Brokers  and  Commission 

Canned  and  Gannen  Supplies 

Located  in  the  heart  of  Maryland’s  great  packing  industry.  Brokers 
and  representatives  desired  in  all  markets.  Packers’  accounts  solicited. 

CAMBRIDGE  •  MARYLAND,  U.  S.  A. 
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BETTER  PROFITS 

A  department  devoted  to  the  consideration  and  discussion  of  sales  questions 
of  every  kind,  and  to  every  phase  affecting  the  sale  and  distribution  of  canned 
foods:  therefore,  of  utmost  importance  to  every  canner,  because  on  your  sales 
depends  your  profits.  Improvement  in  selling  methods  must  result  in  better 
profits.  Conducted  by  an  Expert  of  long  experience,  but  whose  identity  will 
be  kept  hidden. 

Questions  Invited,  and  Your  Opinions  Welcomed. 


A  FRIEND  writes: 

“You  are  right  in  your  recent  articles,  you  must 
i  keep  jacking  up  the  canning  industry  in  connection 
with  their  sales  efforts  during  the  period  through  which  we 
are  7'ow  passing.  Canners  have  always  been  too  much  in¬ 
clined  to  be  leaners,  letting  somebody  else  do  the  work,  and 
naturally,  as  a  result,  when  orders  come  easily,  they  sit 
back  and  take  it  easy.” 

Aside  from  the  reasons  given  recently  in  this  column 
as  to  why  a  canner  should  be  up  and  on  his  sales  toes 
in  1933,  there  is  another  even  more  potent  reason  why 
they  must  promptly  become  sales  minded.  There  is 
little  use  denying  that  the  industry  during  the  past 
few  years  has  been  all  too  content  to  shave  prices  here 
and  there,  make  sales  solely  for  the  purpose  of  reduc¬ 
ing,  not  making  overhead,  and  eliminating  all  sales 
expense  possible.  None  of  us  have  been  able  to  keep 
from  doing  our  part  and  in  some  instances  more  than 
our  part  toward  tearing  down  prices  and  abolishing 
profits.  Now,  almost  overnight  we  hear  suggestions 
that  minimum  and  maximum  prices  must  be  estab¬ 
lished  and  rigidly  adhered  to.  The  sunshine  of  fair 
prices  and  insured  profits  is  about  to  shine  on  all  and 
sundry. 

But  is  it? 

Last  week  I  called  on  a  packer  whose  brand  is  known 
from  coast  to  coast.  I  was  never  more  disappointed 
in  my  life!  A  dingy  office,  lack  of  order  apparent  at 
a  glance,  a  general  manager  who  prides  himself  on 
being  a  speculator,  not  a  business  builder.  I  should 
say  as  a  result,  a  plant  using  one-tenth  of  its  produc¬ 
tive  capacity.  Last  season  well  meaning  friends  at¬ 
tempted  to  persuade  the  gentleman  called  on  to  engage 
a  man  well  versed  in  packing  and  merchandising  one 
of  the  principal  lines  put  out  by  this  packer.  The 
principal  at  once  showed  them  that  the  pack  could 
be  disposed  of  by  shading  prices  from  21/2C  to  71/2^  a 
dozen  and  at  no  more  expense  that  if  a  merchandising 
manager  were  employed.  As  a  result,  the  sales  mana¬ 
ger  was  not  hired.  Nothing  substantial  was  built  for 
today. 

Today  this  plant  is  shipping  goods  to  one  cutsomer 
on  the  Pacific  Coast  but  at  no  profit.  The  customer 
has  never  been  contacted  except  by  mail  and  wire.  The 
largest  sales  by  states  from  the  plant  are  made  in  one 
of  those  below  the  Mason  and  Dixon  line.  Sales  in  the 
state  where  the  plant  is  located  are  second.  Even  this 
state  is  not  covered  by  direct  salesmen  in  its  principal 
points.  Some  brokers  are  utilized  but  the  line  is  so 


varied  best  sales  results  are  obtained  as  a  rule  by  the 
employment  of  direct  factory  representatives. 

It  was  plainly  intimated  to  me  that  nothing  effective 
might  be  done  toward  increasing  sales  by  analysis  of 
labels,  shipping  containers,  etc.,  and  their  improve¬ 
ment.  It  was  also  stated  probably  nothing  important 
could  be  developed  in  a  merchandising  way  by  the 
use  of  premiums.  The  whole  burden  of  argument 
against  constructive  sales  planning  was  that  the  busi¬ 
ness  was  different. 

Will  the  sunshine  of  insured  profits  and  fair  prices 
shine  on  this  plant  and  its  management?  I’ll  say  not! 

In  the  letter  first  quoted  in  this  article  reference  is 
made  to  the  fixing  of  fair,  minimum  and  maximum 
prices  to  be  strictly  adhered  to.  How  in  the  name  of 
common  sense  will  the  small  canner,  always  a  price 
operator,  fit  in  this  picture.  He  simply  won’t  that’s 
all. 

Snap  out  of  it,  you  fellows  who  have  been  expecting 
the  Government  and  N.  I.  R.  A.  to  do  the  job  for  you. 
This  column  for  four  years  has  hammered  away  at 
the  necessity  for  accurate  analysis  of  distribution  by 
any  canner  expecting  to  operate  profitably  from  year 
to  year.  Maybe  the  Government  will  force  the  issue 
but  I  doubt  it.  Until  they  do,  it’s  up  to  you  to  insure 
sales  and  distribution  by  appeal  to  local,  state  and 
neighborhood  pride.  A  packer  located  in  Cincinnati, 
Ohio,  has  about  as  much  right  to  ship  pickles  and  jam 
to  the  Pacific  Coast  profitably  as  a  Frigidaire  sales¬ 
man  has  to  expect  profitable  sales  in  Siberia ! 

First  of  all.  I’d  sit  down  and  list  my  sales  last 
season  by  markets,  by  states.  I’d  also  check  those 
profitable  and  compare  their  location  and  distance 
from  my  plant  with  those  which  did  not  show  me  a 
profit. 

Then  I’d  analize  my  sales  by  direct  methods  and 
those  made  by  brokers.  The  chances  are  such  an  analy¬ 
sis  would  show  nearby  sales  by  direct  representatives 
or  in  person  were  most  nearly  profitable. 

Confidentially,  if  I  found  this  to  be  the  case.  I’d  run 
with  the  information  to  the  nearest  governmental  rep¬ 
resentative  I  could  find  and  I’d  never  let  him  rest  until 
he  told  me  there  was  nothing  that  could  be  done  about 
allowing  packers  hundreds  of  miles  away  from  taking 
away  from  my  plant  business  rightfully  belonging  to 
it.  The  chances  are  that  this  is  exactly  what  you  would 
be  and  will  be  told  and  that’s  why  I  brought  up  the 
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subject!  When  prices  are  established  on  a  maximum 
and  minimum  basis,  distribution  will  fall  on  the 
shoulders  of  those  suppliers  whose  product  or  service 
are  outstanding.  Start  now  to  establish  your  identity 
as  one  who  is  in  the  state  and  close  to  the  market  you 
wish  to  cultivate. 

If  such  work  is  outside  of  your  capabilities,  in 
heaven’s  name,  get  some  one  to  do  it  for  you  who  can 
do  a  good  job.  So  far  you  have  never  hesitated  about 
hiring  a  processor  when  you  needed  one,  you  have 
never  waited  a  moment  to  hire  a  factory  superinten¬ 
dent  when  you  felt  your  business  would  be  furtheerd 
by  such  an  action.  Processors  and  factory  superinten¬ 
dents  are  not  nearly  as  necessary  today  as  are  men 
in  your  business  who  can  and  will  show  you  where 
your  goods  can  most  logically  be  distributed. 

If  your  plant  or  office  is  run  down  at  the  heel,  moth 
blown  and  worm-eaten,  spend  a  little  of  the  money  the 
government  wull  guarantee  you  and  help  local  business 
to  get  better  promptly.  Some  of  the  largest  corpora¬ 
tions  in  the  country  are  making  all  possible  repairs 
now  in  anticipation  of  the  day  not  far  distant  when  all 
materials  and  labor  will  cost  more.  Go  thou  and  do 
likewise. 

Do  not  be  fooled  by  the  impression  this  is  a  seller’s 
market.  It  may  be  but  not  if  the  prices  are  firmly 
controlled.  If  they  are  not  closely  fixed  and  supervised, 
gosh  help  the  little  fellow  who  is  trying  as  usual  to 
sell  goods  from  a  run-down  plant,  a  dingy  office  and 
wherever  he  can. 

Analize  your  distribution,  cut  out  that  too  far  dis¬ 
tant,  call  often  in  person  or  have  salesmen  call  often 
on  those  you  wish  to  sell.  If  you  need  help  in  distri¬ 
bution,  do  not  hesitate  to  hire  it. 

If  you  wish  information  available  in  our  office  as 
to  capable  representatives,  principal  customers,  sales 
approaches  in  any  market,  write  us.  We  may  not 
always  be  able  to  give  you  just  what  you  ask  for  but 
the  many  who  have  written  us  have  usually  found 
their  efforts  worth  while.  This  is  your  column,  use  it ! 


LICENSE  POWER  AVAILABLE  FOR  ALL  TRADE 
AGREEMENTS 

HE  licensing  power  of  the  Agricultural  Adjust¬ 
ment  Act  may  be  invoked  by  the  Secretary  of 
Agriculture  to  make  fully  operative  the  provisions 
of  any  approved  marketing  agreement,  if  such  action 
is  deemed  advisable,  it  was  pointed  out  by  the  Agricul¬ 
tural  Adjustment  Administration.  The  statement  was 
made  with  special  reference  to  proposed  agreements 
affecting  perishable  commodities  such  as  fresh  fruits 
which  move  rapidly  in  large  quantities  in  the  current 
of  interstate  commerce. 

If  sponsors  of  an  agreement  request  the  Secretary  to 
license  the  entire  group  involved  in  the  handling  of  the 
commodity  or  commodities  in  the  area,  and  if  the 
Administration  deems  such  licensing  necessary,  then 
licenses  will  be  issued  to  all  parties  handling  the 
affected  commodity  or  commodities,  whether  they  are 
signatories  to  the  agreement  or  not. 


CANNERS  MUST  BE  CAREFUL 

STATE  OF  MARYLAND 
DEPARTMENT  OF  HEALTH 

Baltimore,  July  26,  1933. 

To  the  Canners  of  Maryland: 

The  extensive  development  of  the  canning  industry 
in  this  country,  and  trying  business  conditions,  all 
leading  to  keener  competition,  make  it  necessary  for 
our  canners  to  pack  quality  goods,  honestly  graded 
and  labeled.  I  would  like  to  urge  that  you  cooperate 
fully  with  the  Department  of  Health  in  complying 
with  the  various  laws  which  affect  the  canned  foods 
industry. 

GOOD  SANITATION  IS  EXTREMELY'  IMPOR¬ 
TANT — We  suggest  that  each  canner  assign  a  suf¬ 
ficient  number  of  persons  to  superintend  the  general 
sanitation  of  the  cannery  and  require  a  real  clean-up 
twice  a  day.  The  interior  of  the  cannery  should  theo¬ 
retically  resemble  a  modern  kitchen  and  not  a  dingy 
machine  shop.  Employees  should  wear  clean  clothes, 
and  they  must  not  be  required  to  work  under  slopl)y 
conditions. 

ALL  WASTE  MUST  BE  REMOVED  DAILY  and 
disposed  of  so  that  it  will  not  constitute  a  nuisance. 
Drains  and  ditches  must  be  kept  clean  and  free  from 
decaying  products.  Living  quarters  must  be  kept  clean 
and  have  ample  facilities  to  protect  the  health  of 
workers.  An  abundance  of  good  water  must  be  avail¬ 
able.  Toilets  must  be  maintained  in  sanitary  order 
at  all  times. 

THE  FEDERAL  GOVERNMENT  in  recent  months, 
has  seized  canned  tomatoes  from  Florida  which  were 
found  infested  with  the  grub  of  the  Vinegar  Fly.  This 
small  grub  or  maggot  has  been  found  in  canend  toma¬ 
toes  from  a  few  Maryland  plants.  The  contamination 
may  occur  either  in  the  field  or  when  the  tomatoes  are 
allowed  to  accumulate  in  the  canning  plant  prior  to 
canning.  Tomatoes  may  also  become  infested  during 
transportation  by  boats,  etc.  Bad  sanitary  conditions 
in  the  plant  or  in  the  surroundings  undoubtedly  in¬ 
crease  the  danger  of  infestation.  Boxes  and  baskets 
should  be  kept  clean  and  sweet.  Floors  should  not 
become  moldly  and  drains  should  not  be  allowed  to 
become  stagnant.  Very  careful  inspection  of  the  toma¬ 
toes  will  be  necessary. 

During  the  past  winter  months,  we  have  examined  a 
number  of  brands  of  tomato  juice,  and  found  the  pres¬ 
ence  of  an  appreciable  amount  of  mold.  It  is  evident 
that  more  care  could  be  exercised  by  some  manufac¬ 
turers  in  the  quality  of  stock  used  for  tomato  juice. 
This  product  is  a  very  valuable  food,  and  should  be 
prepared  from  good  material  and  under  very  careful 
conditions  of  sanitation.  If  this  practice  is  not  fol¬ 
lowed,  the  popularity  of  tomato  juice  will  soon 
ci0Cl*0^S0 

CANNERS  ARE  HEREBY  NOTIFIED  that  in  ex¬ 
amining  tomato  pulp,  paste,  puree,  catsup  and  other 
products  of  this  type,  we  will  follow  the  Federal  stand¬ 
ard  for  mold  content,  and  condemn  tomato  products 
containing  excessive  mold. 

Respectfully,  A.  L.  Sullivan, 

State  Food  and  Drug  Commissioner. 
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Wanted  and  For  Sale 

This  is  a  page  that  must  be  read  each  week  to  be  appreciated.^  You  a/re  unlikely  to  be  interested  every  week  in  what 
is  offered  here,  but  it  is  possible  you  will  be  a  dozen  times  in  the  year.  If  you  fail  to  see  and  accept 
your  opportunity  your  time  is  lost,  together  with  money.  Rates  upon  application. 


For  Sale  —  Machinery 

FOR  SALE— Our  stock  of  rebuilt  TOWNSEND  String 
Bean  Cutters  is  down  to  five  machines,  priced  at 
S65.00  to  $250.00,  FOB  Rome,  N.  Y.  Write  us  before 
they  are  gone  if  you  are  interested  in  a  cheap  depend¬ 
able  cutter  for  String  Beans,  Okra,  Celery,  Etc. 

Burton,  Cook  &  Co,,  Rome,  N.  Y. 


Wanted  —  Machinery 


WANTED— One  Monitor  Tomato  Scalder,  three  Beet 
Peelers  and  one  Beet  Dicer.  Must  be  in  good  condi¬ 
tion. 

Address  Box  A-1928  care  of  The  Canning  Trade. 


FOR  SALE— Rebuilt  viscolizers  and  homogenizers, 
all  sizes  from  50  gal.  to  800  gal.  Write  for  prices. 

Otto  Biefeld  Co.,  Watertown,  Wis. 

FOR  SALE  -New —  60  feet  24  inch  Hercules  Steel 
Conveyor  Belt  J  inch  mesh,  32  feet  6  inch  Her¬ 
cules  Steel  Conveyor  Belt  h  inch  mesh. 

Address  Box  A-1932  care  of  The  Canning  Trade. 

FOR  SALE— 3  -  24  spout  Karl  Kiefer  Vacuum  Fillers 
as  good  as  new.  1  Automatic  Economic  Labeler  as 
good  as  new. 

A.  K.  Robins  &  Co.,  Inc.,  Baltimore,  Md. 

FOR  SALE  -  Bargains  in  canning  equipment  of  all 
kinds.  Send  for  our  list  of  used  and  rebuilt  machines. 
Be  sure  to  state  products  and  operations  for  which 
you  need  equipment. 

Sprague-Sells  Corp.,  Hoopeston,  Ill. 


FOR  SALE  —1  Peerless  Corn  Washer,  complete  with 
counter  shaft,  good  as  new. 

5—40  X  72  Closed  Retorts,  fair  condition. 

26—4  tier  double  boil  Process  Crates,  good  condition. 
1— Circular  Steel  Cooling  Tank,  20  feet  long. 

Address  Box  A-1925  care  of  The  Canning  Trade. 


MACHINERY  FOR  SALE— 

1  John  Bean  six-row  Sprayer  used  very  little;  good 
as  new. 

1  Niagara  four-row  duster,  practically  new. 

(The  above  two  machines  are  excellent  in  combatting 
the  Mexican  Bean  Beetle.) 

1  Beet  Topper,  rebuilt  at  the  factory,  and  in  perfect 
condition. 

1  Beet  Grader,  good  as  new. 

1  Beet  Seed  Drill,  in  good  order. 

Address  Box  A-1931  care  of  The  Canning  Trade. 


Situations  Wanted 


POSITION  WANTED — As  Factory  Superintendent  in  plant  can¬ 
ning  corn,  stringbeans,  apples,  etc.  Best  of  references.  Mar¬ 
ried  and  37  years  old.  Will  go  anywhere. 

F.  P,  Turner,  West  Farmington,  Me. 


POSITION  WANTED  -  By  Superintendent.  Any  kind  of  work  in 
factory  for  season.  Can  fit  in  anywhere.  20  years  experience 
inside  or  field  work. 

Address  Box  B-1926  care  of  The  Canning  Trade. 


POSITION  WANTED  -Young  man,  experienced  in  packing  full 
line  of  fruits  and  vegetables. 

Address  Box  B-1929  care  of  The  Canning  Trade. 


POSITION  WANTED— As  Factory  Superintendent  in  plant  can¬ 
ning  pickles,  condiments  and  kraut.  Have  thorough  experience 
in  the  salting,  processing,  curing  and  canning  of  pickles;  the 
manufacture  and  canning  of  Kraut;  and  the  making  of  condi¬ 
ments  of  all  kinds.  Have  also  had  sales  experience. 

Address  Box  B-1930  care  of  The  Canning  Trade. 


SHOULD  BE 

In  Every  Cannery  Office 

Complete  Course  in  Canning” 

As  an  insurance  against  loss 
New  Low  Price  $5.00 

Published  by 

The  Canning  Trade 
Baltimore,  Md. 
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Hormel  Magnetic  Turn  Table 
for  Tin  Plate 

~|‘HIS  machine  was  desisned  for  use  in  between 
a  coatins  machine  and  automatic  oven  so  when 
feedins  sheets  into  coater  the  long-way  they  are 
automatically  turned  to  a  cross-wise  position  for 
entrance  to  the  oven. 


(Patent 

Pending) 


HORMEL  MAGNETIC  TURN  TABLE  FOR  TIN  PLATE. 

Can  also  be  applied  to  a  great  many  other  duties  in  tin 
decorating  and  can  making  factories  for  turning  tin  sheets 
from  one  position  to  another  with  positive  assurance  be¬ 
fore  the  next  operation. 

Magnetic  Turning  Device  and  AdjustableOscillating  Side 
Gauges  assure  accuracy  and  positiveness  with  perfect 
register. 

Positively  No  Magnetism  Retained  in  the 
Tin  Plate. 

also  —  manufacturers  —  of 

Automatic  Tin  Plate  Drying  Ovens,  Magnetic  Spot  Coat¬ 
ing  Machines,  Magnetic  Tinplate  Cleaning  Machines, 
Plain  Coating  and  Varnishing  Machines,  Auto 
matic  Lifts  for  Tin  Plate,  Transfer  Devices, 

Offset  Proving  Presses,  Simplex  Litho 
Plate  Wh  iriers.  And  Recovering 
of  Litho  Leather  and  Damper 
Rollers. 

Write  For  Full  Particulars. 

Charles  Wagner  Litho  Machinery  Co., 

Incorporated 

51  -  55  Park  Avenue,  HOBOKEN,  N.  J. 


Your  Increased  Values 
Require  Increased  Fire 
Insurance 

Write  -  wire  or  phone  - 
your  additional  requirements. 

Canners  Exchange  Subscribers 

at 

Warner  Inter-Insurance  Bureau 

Lansing  B.  Warner,  Incorporated 

540  North  Michigan  Avc. 
CHICAGO,  ILL. 

Telephone  Delaware  9400 


ONE  REASON  WHY 


THE  TOWNSEND  is 
the  best  Bean  Cutter  is 
that  it  has  keener  blades 
than  any  other  -  -  it 
CUTS  instead  of  squeez¬ 
ing  and  crushing. 

Burton,  Cook  &  Co. 

Rome,  N.  Y. 


POWDERED  APPLE  PECTIN 

SPEAS-NUTRL-JEL 

NEUTRAL  IN  COLOR  AND  FLAVOR 

Write  or  Wire  for  Samples  and  Prices 

SPEAS  MANUFACTURING  CO. 

Kansas  City,  Mo. 

Licensed  under  Patents  1,646,157,  Oct.  18,  1327;  1,655,398,  Jan.  3,  1928; 
Application  166,020  Feb.  4,  1927. 
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THE  MARKETS 

IN  LEADING  CANNED  FOODS  CENTERS 


WEEKLY  REVIEW 

Learn  How  to  Cuage  the  Market — Keep  Posted — Every  Item 
in  Good  Demand  and  Prices  Strong — The  Story  in  Detail. 

EEP  POSTED — At  times  our  comments  in  this  col¬ 
umn  may  seem  more  like  an  editorial  than  a  mar¬ 
ket  report,  but  that  is  because  we  have  always 
believed  that  there  is  more  value  in  advance  informa¬ 
tion,  the  proper  posting  on  coming  events,  than  in  a 
mere  recitation  of  market  prices  and  happenings, 
things  that  have  passed.  After  you  have  sold  your 
goods,  been  persuaded  to  part  with  them  at  a  lower 
figure  than  need  be,  there  is  small  comfort  in  knowing 
what  the  market  prices  were.  If  you  had  been  in¬ 
formed,  and  had  known  what  was  coming,  you  might 
have  guarded  yourself,  and  gotten  the  top  of  the  mar¬ 
ket.  Of  course  if  you  are  accustomed  to  accepting 
the  buyer’s  ideas  of  the  market  and  his  prices,  whether 
direct  or  through  his  agent,  we  can’t  do  anything  for 
you.  You  do  not  need  to  be  posted.  You  might,  per¬ 
haps,  remember  that  every  mother’s  son  of  us  buys 
to  our  own  best  advantage ;  that  none  of  us  ever  pays 
one  cent  more  than  we  have  to.  If  you  keep  that  in 
mind  possibly  you  will  see  the  absolute  necessity  of 
reliable  posting  from  .some  other  source  than  the  buy¬ 
er’s  side. 

POSTINGS — On  the  basis  of  the  small  carryovers 
(spots)  in  all  items,  and  the  dismal  crop  outlook,  there 
is  very  grave  danger  of  a  runaway  market  on  canned 
foods.  That  would  be  bad  from  many  viewpoints: 
it  will  drive  consumers  away  from  canned  foods,  put¬ 
ting  them  out  of  line  and  reach ;  and  it  will  be  hard  on 
the  sellers  of  futures  not  able  to  deliver.  Higher 
prices  than  now  rule  would  be  good  in  just  one  way: 
to  conserve  a  supply  of  canned  foods  for  the  winter 
and  early  spring  when  they  will  be  badly  needed.  Un¬ 
less  there  is  a  complete  and  radical  change  in  crop 
conditions,  yes  unless  we  have  renewed  spring  rains 
and  a  season  prolonged  far  beyond  any  ever  known 
before,  we  will  have  a  greater  shortage  of  canned 
foods  supplies  this  fall  and  winter  than  the  industry  has 
ever  before  faced.  That  is  as  it  looks  today,  based 
upon  crop  conditions  almost  everywhere. 

Let’s  start  at  the  beginning:  Peas  are  the  fir.st  major 
crop  and  pack.  The  Tri-States  came  through  with  the 
best  pack  of  the  country,  totaling  1,280,175  cases,  yet 
on  July  1st  there  were  on  hand  but  241,640  cases,  and 
there  have  been  very  heavy  buying  and  shipments 
since  then.  As  we  write  there  may  be  hardly  100,000 


cases  all  sizes,  grades  and  conditions  left  in  this  sec¬ 
tion.  That  spells  nothing  for  the  winter  demands. 
New  York  is  pro-rating  on  its  future  peas  contracts, 
and  Wisconsin  is  but  little  if  any  better.  Spot  peas 
are  at  the  vani.shing  point  as  far  as  the  canners  are 
concerned. 

The  story  of  .spinach  is  even  wor.se,  here  and  on  the 
coa.st. 

The  cherry  pack — they  thought  to  take  50 of  the 
crop,  paying  three  times  the  prices  to  growers.  Mich¬ 
igan  had  a  good  crop,  and  pack ;  New  York  State  lost 
its  cherry  crop,  and  so  No.  10  R.  S.  P.  cherries  are 
$6.50,  way  up  from  where  they  were,  and  high  enough. 

String  Beans — The  crops  have  been  slaughtered  in 
every  section,  and  the  pack  is  .sadly  disappointing. 
Market  gardeners  in  this  region  are  planting  string 
beans  on  every  open  piece  of  ground,  not  for  the  can¬ 
ners  but  because  the  green  market  has  become  string 
bean  conscious  and  is  paying  top  prices.  There  will 
be  some  fall  packing  but  it  cannot  overcome  the  short¬ 
age.  No.  2  cut  string  beans  have  passed  the  70c  mark 
and  are  ru.shing  to  85c,  after  being  down  at  40c.  This 
is  not  N.  R.  A.  work;  it  is  the  result  of  old  Old  Dame 
Nature  taking  a  hand. 

Corn — You  have  reports  in  this  issue  saying  that  un¬ 
less  rains  come  at  once  the  corn  crop  in  the  great  mid¬ 
west  will  be  a  total  failure  in  many  places,  and  only  a 
fraction  of  itself  elsewhere.  There  is  a  devastating 
drought  there,  and  even  Maine  has  withdrawn  from 
the  market.  So  canned  corn,  with  the  only  carryover 
worth  mentioning,  has  gone  up  to  75c.  Corn  canners 
in  this  section  will  not  li.sten  to  further  future  orders, 
and  not  only  becau.se  of  uncertainties  as  to  co.sts,  from 
Government  action.  The  outlook  for  a  corn  pack  this 
year  is  very  dismal. 

Tomatoes — The  scorching  weather  we  have  had  in 
this  locality  for  the  past  week  has  been  bli.stering  the 
tomatoes  and  prematurely  ripening  them,  and  they 
are  selling  on  the  .streets  at  35c  per  five-eighths  basket, 
poor  looking,  blistered  stock.  They  are  the  early  to¬ 
matoes,  to  be  sure,  but  the  crop  is  not  being  helped. 
If  good  rains  come,  and  moderate  weather,  prolonged 
far  into  the  fall  there  may  be  a  good  crop  and  pack  yet. 
The  Ozark  region,  now  a  factor  in  canned  tomatoes,  is 
almo.st  wiped  out  by  this  long  drought  of  over  two 
months  and  the  intense  heat.  Tomatoes  are  not  killed 
until  the  snow  flies,  but  one  cannot  produce  canned  to¬ 
matoes  out  of  hopes.  With  the  opening  of  new  can¬ 
ning,  as  might  be  expected,  prices  have  reacted  from 
70c  for  standard  2’s  down  to  67V2C,  and  the  whole 
country  is  crying  for  some  of  them.  There  was  no 
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good  reason  to  cut  the  price;  it  is  just  impossible  for 
the  tomato  canner  to  do  anything  else.  Brokers  here 
report  requests  from  all  sections  of  the  country,  for 
there  are  no  spot  tomatoes  laying  around,  and  none, 
apparently,  in  wholesalers’  or  retailers’  hands.  They 
will  just  about  take  the  tomatoes  as  fast  as  they  are 
packed,  and  that  is  going  to  be  hard  on  the  boys  who 
grabbed  the  low  future  prices  for  the  extent  of  their 
packs.  They  could  not  be  stopped  and  now  they  have 
to  see  the  procession  go  by. 

Fruits — The  same  story  may  be  written  about  fruits. 
California  will  hold  its  peach  pack  to  9,500,000  cases, 
easily  absorbed  by  the  market,  and  has  named  low 
prices  to  effect  that  result.  Their  code  is  in,  and  it 
will  undoubtedly  go  through.  Pears  are  to  be  packed 
upon  a  very  limited  scale,  not  more  than  the  market  can 
absorb  with  certainty,  and  so  on  down  the  whole  list. 
Pineapple  has  been  so  well  handled  that  it  has  ad¬ 
vanced  once  more  into  fine  position  and  is  going  strong. 
That  pack  is  controlled. 

Fish — Canned  fish  set  the  pace  in  these  improve¬ 
ments  and  is  now  in  heavy,  steady  demand  at  mount¬ 
ing  prices.  Sardines  are  in  the  same  fine  postion. 

Other  Packs — We  have  said  nothing  about  lima 
beans.  Well,  they  cleaned  out  that  heavy  carryover 
at  low  prices,  but  cleaned  it  out.  The  crop  is  only  a 
partial  one,  and  the  bugs  have  given  it  every  attention. 
So  lima  bean  prices  are  coming  back  fast,  and  buyers 
are  trying  to  save  themselves  by  buying  futures. 

Beets  is  another  item  that  will  have  but  a  moderate 
pack,  and  whose  carryover  was  cleaned  out.  They  are 
going  higher  steadily,  and  are  in  good  demand. 

There  isn’t  anything  in  the  canned  foods  line  that 
is  not  “sitting  pretty”  right  now  and  will  continue  so. 

Now  then,  get  that  picture  in  your  mind,  and  don’t 
let  any  self-interested  party  tell  you  otherwise.  It  is 
duced  hard  to  get  an  order  accepted  now ;  the  game  is 
all  in  the  hands  of  the  canners.  But  don’t  ride  the 
market  to  death.  Be  satisfied  with  a  fair  profit;  give 
the  other  fellow  a  chance  to  make  some;  take  your 
money  and  rest  easy. 

The  Weekly  Food  Index  compiled  by  Dun  &  Brad- 
street  shows  a  slight  decline  this  week,  from  $1.99 
last  week  to  $1.97  this,  blit  is  still  32%  above  the  Feb¬ 
ruary  low.  There  is  an  indication  in  this :  not  to  rush 
food  prices  up  too  quickly,  or  people  will  go  away. 
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NEW  YORK  MARKET 

By  “NEW  YORK  STATER” 

Special  Correspondent  of  “The  Canning  Trade” 

Trading  in  Spots  Only — Record  Temperatures  Hurt  Trading — 
Tomato  Prices  Moving  Higher — Salmon  Moving  Well — Corn 
Prices  Higher — Maine  Canners  Withdraw  —  Beans 
Steadily  Advance — Little  Action  in  Fruits. 

New  York,  August  3,  1933. 

ARKET — Activity  in  the  local  canned  foods 
market  during  the  past  week  was  confined 
mainly  to  spot  trading  as  Hudson  Street  swelt¬ 
ered  under  the  hottest  weather  in  New  York  City  since 


1918.  In  many  of  the  spot  items,  first  hands  had  ex* 
hausted  their  supplies  and  distributors  were  experienc¬ 
ing  difficulty  in  covering  their  requirements.  Under 
these  conditions,  of  course,  final  prices  are  mainly  up 
to  the  seller. 

Lack  of  any  change  in  the  code  situation  prevented 
the  trade  from  entering  in  futures’  deals.  Until  the 
industry  has  a  good  working  idea  of  just  what  the  re¬ 
spective  codes  will  mean  to  the  various  branches  of 
the  trade  operating  under  them,  little  change  in  this 
situation  is  seen  likely. 

FUTURES — The  futures  situation  is  a  striking  ex¬ 
ample  of  the  marked  change  in  trading  conditions  in 
the  canned  foods  markets.  Buyers,  for  almost  the  first 
time  since  the  depression  began,  were  willing  to  cover 
their  future  requirements  on  a  major  scale  only  to 
meet  with  a  rebuff  from  the  canners. 

The  canners’  lack  of  interest  in  any  future  trades 
at  current  price  levels  is  readily  understood,  however, 
in  view  of  the  certain  increases  in  crop  and  labor  costs 
that  will  result  from  the  Administration’s  recovery 
program. 

WEATHER — Adding  to  the  other  problems  obscur¬ 
ing  the  outlook  in  the  canned  foods  market,  nature  has 
stepped  into  the  situation  and  several  additional  grow¬ 
ing  sections  this  week  reported  severe  crop  damage 
from  unfavorable  weather  conditions.  Lack  of  mois¬ 
ture,  severe  heat  spells  and  insect  damage  are  reported 
from  crop  growing  sections  scattered  throughout  the 
country. 

Reports  this  week  indicated  severe  weather  damage 
to  the  bean  and  red  sour  cherry  crops  in  New  York 
and  Maine  corn. 

TOMATOES — With  spot  stocks  just  about  cleaned 
up  in  most  instances,  trade  interest  in  futures  has 
spurted  sharply,  and  canners  are  experiencing  no 
difficulty  in  disposing  of  their  pack,  whereso  it  is 
desired. 

Prices  are  moving  higher  and  are  dependant  mainly 
on  the  ability  of  the  various  packers  to  obtain  their 
asking  price.  Tomato  packers  this  year  are  enjoying 
the  welcome  prospect  of  operating  in  a  “sellers’  ” 
market  rather  than  the  buyers’  market  which  has  char¬ 
acterized  trading  for  so  long. 

Code  casts  some  uncertainty  among  canners  about 
what  steps  could  be  taken  if  operating  costs  were 
raised  through  the  placing  of  their  branch  of  the  indus¬ 
try  under  an  operating  code  or  through  other  Federal 
recovery  legislation  in  instances  where  they  had  con¬ 
tracted  with  buyers  for  stocks  at  prices  which  under 
these  circumstances  would  not  afford  them  any  profit 
was  cleared  up  by  the  provision  in  the  President’s  Re¬ 
employment  agreement  providing  for  a  fair  adjust¬ 
ment  of  prices  in  such  instances. 

SALMON — Spot  trading  in  this  item  has  been  mov¬ 
ing  along  in  good  fashion  during  the  past  week  with 
fairly  strong  demand  from  distributors  reported  here. 
Some  easing  off  in  the  price  list  was  quickly  corrected 
by  this  demand  and  prices  are  stable  at  their  former 
levels. 

At  this  writing  the  salmon  trade  had  not  agreed  on 
a  code  as  yet  but  is  understood  to  be  working  on  one. 
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CORN — Has  suffered  severely  from  weather  damage 
and  is  in  a  good  technical  market  position.  Prices  in 
the  Tri-state  area  are  firin  to  higher  while  many 
packers  in  Maine  have  withdrawn  from  the  market. 
Midwest  operators  continue  to  hold  aloof  from  the 
market. 

First  hands  are  showing  little  eagerness  to  push 
offerings  at  present  prices  although  routine  movements 
continue  at  a  fair  pace. 

BEANS — Reports  from  Tri-state  factors  indicating 
a  pack  sharply  under  that  earlier  looked  for  has  stimu¬ 
lated  covering  on  futures  in  this  item.  Substantial 
business  has  been  received  by  packers,  reports  indicate, 
and  the  item  continues  in  marked  demand. 

Prices  are  firm  to  higher  and  advances  seem  indi¬ 
cated  in  the  near  future  if  present  demand  continues. 

PEAS — Figures  on  the  1933  pack  and  spot  holdings 
of  Tri-state  peas  released  during  the  week  were  held 
to  sustain  the  trade’s  belief  of  the  strong  statistical 
position  enjoyed  by  this  item.  Stocks  on  the  new  pack 
and  the  carryover  are  at  good  working  levels. 

PEACHES — Little  action  in  this  field  is  seen  likely 
until  the  Washington  conferences  on  the  proposed  code 
are  over  and  some  definite  agreement  on  the  code’s 
provisions  have  been  reached. 

As  expected,  sharp  opposition  to  the  code  was  voiced 
by  independent  operators.  Highlights  in  the  hearing 
includes  a  request  that  the  scene  of  the  hearings  be 
transferred  to  the  coast  inasmuch  as  several  growers 
wishing  to  protest  against  the  proposed  code  are  not 
able  to  make  the  journey  to  Washington,  the  indepen¬ 
dent’s  contention  that  the  code’s  provisions  favored 
the  big  packers  and  the  statement  of  the  Agricultural 
Adjustment  Administration’s  representative  at  the 
hearing  that  the  A.  A.  A.  wishes  to  speed  the  action 
on  the  marketing  agreement  of  the  industry. 

In  support  of  this  desire  the  A.  A.  A.  pointed  out 
that  the  industry  was  more  successful  in  1930  and 
1931,  when  it  was  under  its  own  control,  than  in  1932 
when  there  was  no  control.  Export  of  peaches  from  the 
United  States  to  Great  Britain  has  been  cut  by  the 
imposition  of  heavy  duties  by  the  former  country,  it 
was  pointed  out,  with  exports  from  Australia  favored 
over  the  American  packed  foods. 

EARNINGS  HOLD — Earnings  of  Seman  Bros.,  Inc., 
wholesale  grocery  organization,  for  the  year  ended 
June  30  totaled  $352,027  after  charges  and  taxes,  equal 
to  $3.24  a  share  on  108,800  average  shares  of  no-par 
capital  stock.  In  the  preceding  fiscal  year,  the  com¬ 
pany  earned  $427,875,  or  $3.74  a  share  on  114,550 
average  shares  of  capital  stock. 

VIADUCT  OPENED — Opening  of  the  new  viaduct 
of  the  New  York  Central  Railroad  running  from  West 
30th  Street  to  West  20th  Street  was  celebrated  Tues¬ 
day  when  the  first  pay  load  to  run  over  the  new  branch 
was  delivered  to  a  siding  at  the  third  floor  window  level 
of  R.  C.  Williams  &  Company,  wholesale  grocery 
house. 

The  new  delivery  service  was  hailed  by  Arthur  C. 
Williams,  president  of  the  grocery  firm,  as  adding 
greatly  to  the  delivery  facilities  on  the  West  Side. 
Representatives  of  the  Merchants’  Association,  the 


West  Side  Association  and  others  were  present  in 
addition  to  Frederick  C.  Williamson,  president  of  the 
New  York  Central,  who  was  in  the  locomotive  car  of 
the  first  trip  carrying  revenue  freight. 
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CHICAGO  MARKET 

By  “ILLINOIS” 

Special  Correspondent  of  *‘The  Canning  Trade” 

Market  Nervous — Everything  Seems  to  Wait  on  Codes — Spot 
Goods  Firm  or  Advancing — Futures  in  Abeyance — Light  Packs 
of  Berries  and  Prices  Mounting — Shrimp  Stocks  Exhausted — 

Beans  Way  Up — Tomatoes  Worrying  Everybody — Corn  in 
Similar  Condition — Peas  Strong  and  Cleaning  Up. 

Chicago,  August  3,  1933. 

ENERAL  CONDITIONS  —  The  market  is  ex¬ 
tremely  nervous.  When  it  comes  to  futures — 
most  canners  (and  rightfully  so)  refuse  to 
enter  into  additional  commitments  until  the  canners 
Code  situation  is  entirely  clarified.  The  better  brokers 
in  this  market  are  not  trying  to  sell  futures  as  they 
too  realize  that  it  might  work  a  grave  injustice,  par¬ 
ticularly  on  those  canners  who  are  not  informed. 

GENERAL  MARKET — Everything  in  the  spot  line 
is  firm  with  tendency  toward  higher  levels.  In  speak¬ 
ing  with  several  brokers,  one  obtains  the  impression 
that  goods  to  sell  are  in  more  or  less  limited  supply. 

CALIFORNIA  FRUITS — The  local  trade  are  anxi¬ 
ously  awaiting  advices  from  Washington  on  the  hear¬ 
ing  that  was  scheduled  for  Monday  last.  In  the  mean¬ 
while,  peach  business  is  being  booked  on  the  basis  of 
1932  opening  but  subject  to  those  bookings  being  ad¬ 
vanced  to  a  minimum  basis,  if  such  minimum  prices 
are  established  by  the  Administration.  Greater  activ¬ 
ity  has  been  noted  here  in  apricots.  The  market  is 
stronger  with  No.  2i/^  standard  apricots  now  firm  at 
$1.15,  coast,  with  No.  2V2  choice  $1.30. 

PEARS — All  the  principal  Northwestern  (Oregon 
and  Washington)  canners  are  withdrawn  from  the 
market  as  applied  to  1933  production.  Those  who  claim 
to  know,  say  that  the  price  of  pears  per  ton  to  the  grow¬ 
er  will  also  be  advanced  over  the  original  contract  basis 
that  the  canner  had.  Spot  pears  are  in  small  compass 
with  a  little  hand-to-mouth  or  pick-up  business  being 
recorded. 

SMALL  FRUITS  (Berries) — Prices  are  more  than 
firm.  Canners  in  Michigan,  New  York,  as  well  as  in 
Oregon  and  Washington,  report  light  packs  with  a 
goodly  demand.  Present  levels  are  more  than  main¬ 
tained.  Prices  range  approximately  as  follows: 

No.  10  New  York  Columbians  at  $5.50,  New  York 
cannery;  No.  10  Michigan  black  raspberries  at  $5.50, 
Michigan  cannery ;  No.  2  New  York  Columbians,  syrup, 
at  $1.35,  New  York  cannery ;  No.  2  fancy  strawberries 
at  $2.15,  coast. 

SHRIMP  —Some  effort  to  buy  shrimp  was  made  dur¬ 
ing  the  past  week  but  we  have  not  learned  of  any 
definite  sales  or  definite  prices.  This  market  is  very 
closely  cleaned  up  on  everything  in  the  shrimp  line 
and  the  trade  will  welcome  deliveries  of  the  new  pack- 
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ing  which  as  we  understand  it  will  be  available  the 
latter  part  of  August  or  the  first  of  September. 

BEANS  (Green  and  Wax) — Sales  of  No,  2  tin  new 
pack  standard  cut  green  beans  have  been  made  out 
of  Michigan  at  75c,  f.  o.  b.  cannery,  which  lays  the 
goods  down  in  Chicago  at  a  trifle  less  than  80c.  Can- 
ners  in  other  States,  like  Wisconsin,  are  quoting  80c 
on  No,  2  tin  standard  cut  green  with  the  higher  grades 
in  proportion.  Wax  beans  of  all  kinds  are  in  scant 
supply. 

TOMATOES — New  pack  No.  2  tin  standard  Mary¬ 
land  tomatoes  are  now  enroute  to  Chicago  with  sales 
being  made  on  basis  of  67Vi>c,  f.  o.  b.  Maryland  can¬ 
nery.  That  is  about  the  only  interesting  feature  of  an 
otherwise  acute  market.  The  word  “acute”  is  used 
because : 

1.  All  kinds  of  talk  is  going  around  about  how 
future  tomato  contracts  will  have  to  be  readjusted 
to  the  higher  levels  account  of  Government 
decree. 

2.  Crop  reports  are  gloomy  from  practically  all  sec¬ 
tions,  particularly  the  Ozarks  where  it  has  been 
stated  that  this  year’s  pack  will  not  exceed  20 
per  cent  of  last. 

3.  A  few  Indiana  canners  will  get  underway,  start¬ 
ing  the  “works”  on  tomatoes  about  the  20th  of 
this  month. 

4.  All  in  all,  the  tomato  situation  presents  a  very 
interesting  problem  and  many  and  frequent  are 
the  guesses  that  some  of  the  wiseacres  make  as 
regards  what  the  market  is  likely  to  reach ;  what 
is  probably  to  happen,  etc.,  etc. 

CORN — Who  would  have  “thunked”  it?  No.  2  tin 
extra  standard  corn  was  sold  at  75c,  f,  o.  b.  Illinois 
cannery,  yesterday.  The  same  grade  of  corn  just  last 
winter  was  going  abegging  at  50c,  f.  o.  b,  cannery. 
Lots  of  spot  corn  are  actually  conspicuous  by  their 
absence.  The  canners  who  were  sellers  have  either  dis¬ 
posed  of  all  their  holdings  or  withdrawn  from  the  mar¬ 
ket  in  view  of  the  possible  higher  costs  confronting 
them.  On  futures — have  not  learned  of  any  quotations. 
One  Illinois  canner  (as  reported  in  this  column  last 
week)  named  a  price  of  No.  2  tin  extra  standard  nar¬ 
row  grain  at  75c,  cannery,  but  he  was  forced  to  “run 
to  cover”  because  of  the  wide-spread  demand.  If  corn 
canners  too  are  forced  to  pay  growers  more  than  the 
contract  basis  and  with  the  minimum  wage  for  can¬ 
nery  labor,  etc.,  75c  might  prove  low  within  another 
month  or  so. 

PEAS — With  the  exception  of  but  a  handful  of  can¬ 
ners  in  the  Northern  part  of  Wisconsin,  the  pea  can¬ 
ning  season  for  1933  has  been  terminated.  Never  in 
the  history  of  the  industry  in  the  Badger  State,  have 
sales  during  a  canning  season  been  so  heavy  and  never 
have  so  many  goods  been  shipped.  The  market  is  well 
sustained.  No.  2  tin  standard  No.  4  sieve  Alaskas  are 
a  thing  of  the  past.  If  a  few  parcels  of  that  particular 
number  arise,  there  are  many  buyers  at  $1,  f.  o.  b. 
shipping  point.  Other  prevailing  prices  today  are  as 
follows : 

No.  2  tin  standard  Wisconsin  No.  3  Alaskas  at  $1.05, 
No.  2  tin  extra  standard  Wisconsin  No.  3  Alaskas  at 
$1.15,  No.  2  tin  standard  Wisconsin  No.  5  sweets  at 


$1,  No.  2  tin  standard  Wisconsin  No.  4  sweets  at  $1.05, 
No.  2  tin  extra  standard  Wisconsin  No.  4  sweets  at 
$1.15;  all  f.  o.  b.  Wisconsin  cannery  points.  There  is  a 
scarcity  of  smaller  siftings  like  the  No.  1  sieve  and 
No.  2  sieve  in  both  Alaskas  and  sweets  and  there  is 
already  a  marked  scarcity  of  No.  1  tins,  all  grades  and 
siftings;  No.  10  tins,  all  grades  and  siftings. 

THE  PRESIDENT’S  PROGRAM  —  Chicago  mer¬ 
chants  are  whole-heartedly  behind  this  movement.  As 
applied  to  the  wholesale  grocers,  various  meetings  have 
been  held  of  late  at  Steele-Wedeles  Company.  Sam 
Steele,  of  that  good  firm,  reports  more  than  75  per 
cent  of  the  wholesale  grocery  trade,  have  signed  up. 
Reid-Murdock  &  Company  “stole  a  march”  and  obtained 
a  little  publicity  in  the  newspapers  over  having  signed 
on  the  dotted  line.  The  National  Tea  Company  under 
the  able  leadership  of  their  Vice-President,  Mr.  Mass- 
man,  reports  more  than  favorable  progress  in  adjust¬ 
ing  their  wage  scale  and  working  hours. 

GULF  STATES  MARKET 

By  “BAYOU” 

Special  Correspondent  of  “The  Canning  Trade” 

Shrimp  Canning  Season  Opens;  Size  Improves  as  Season  Ad¬ 
vances — Brokers’  Sales  Confined  to  Undersized  Stock — Labor 
Code  Topic  of  Conversation  With  All  Industries,  With 
Increased  Wages  and  Shorter  Hours  the  Issue. 

Mobile,  Ala.,  August  3,  1933. 

SHRIMP — The  shrimp  canning  season  in  Alabama 
opens  today,  which  is  August  1st,  and  the  shrimp 
boats  have  gone  out  and  will  return  with  their 
catch  this  afternoon  and  tomorrow,  according  to  how 
they  find  the  supply. 

The  weather  being  hot,  the  majority  of  the  boats 
carry  ice,  which  enables  them  to  hold  the  shrimp  from 
one  day  to  the  other  in  case  they  don’t  catch  enough 
shrimp  to  come  in. 

Boats  without  ice  don’t  hold  their  shrimp  over  three 
or  four  hours  during  this  hot  weather,  therefore  they 
either  load  their  shrimp  on  another  boat  that  has  ice 
or  they  have  to  come  into  the  factory  with  their  catch. 

Up  to  this  week,  the  shrimp  have  been  small,  but 
this  week  are  larger  and  they  will  get  larger  as  the 
season  advances. 

The  shrimp  canning  season  does  not  open  in  Mis¬ 
sissippi  and  Ijouisiana  until  August  15th,  or  two  weeks 
later  than  Alabama. 

The  shrimp  pack  in  Mississippi  last  year  was  com¬ 
pletely  stopped  by  the  strike  of  the  fishermen,  which 
lasted  nine  weeks  and  w'as  during  the  best  part  of  the 
canning  season.  It  is  hoped  that  there  will  not  be  any 
strike  this  year,  nor  handicaps  to  interfere  with  the 
shrimp  pack  in  this  section,  because  it  means  so  much 
to  the  fisheries  communities  that  have  been  hard  hit 
by  the  depression. 

There  is  a  good  demand  for  canned  shrimp,  but  buy¬ 
ers  of  the  new  pack  need  not  look  for  large  shrimp 
from  this  section  for  two  or  three  weeks  to  come,  hence 
jobbers  and  brokers  will  have  to  confine  their  sales 
at  this  time  to  small  and  medium  shrimp. 
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THE  LABOR  CODE — The  prevailing  topic  of  all 
conversation  in  the  industrial  world  today,  whether 
it  be  canning  or  whatnot,  is  the  code,  and  no  one  hardly 
wants  to  talk  about  anything  else. 

A  difficult  “jig-saw”  puzzle  or  a  complicated  “cross¬ 
word”  puzzle  has  nothing  on  the  “Code”  puzzle  and 
why,  because  we  evidently  did  not  understand  it  from 
the  start  that  it  is  mainly,  if  not  entirely  in  its  true 
sense  a  labor  code  in  which  we  have  been  embodying 
rules  and  regulations,  business  ethics  and  price  fixing 
of  commodities,  all  of  which  apparently  are  not  to  be 
taken  up  at  this  time  by  the  Recovery  Administration, 
therefore  we  have  made  the  code  far  more  mysterious 
and  complicated  than  it  really  is. 

What  the  Recovery  Administration  is  vitally  inter¬ 
ested  in  at  this  time  seems  to  be  the  increasing  of  the 
buying  power  of  the  country,  which  they  believe  can 
be  accomplished  quicker  and  with  better  results  by 
first  creating  jobs  for  the  unemployed  and  increasing 
the  wages  of  those  already  employed,  hence  the  Fed¬ 
eral  Administration  is  anxious  to  put  into  effect  right 
away  a  labor  code  and  not  a  general  business  code, 
hence  it  looks  like  that  the  majority  of  the  industries, 
especially  the  smaller  ones,  have  been  holding  meet¬ 
ings  on  top  of  meetings,  cussing  and  discussing  the  dif¬ 
ferent  phases  of  their  industrial  commercial  problems 
and  when  their  meetings  w'ere  over,  they  were  as  far 
from  the  actual  requirements  of  the  labor  code  as  when 
they  first  started,  hence  all  their  work  has  been  in  vain. 
So,  it  is  evident  that  if  the  employers  had  understood 
the  purpose  of  the  code  from  the  start  and  confined 
their  meetings  mainly  to  the  adjustment  of  shorter 
hours  and  increased  pay  to  their  employes,  it  would 
not  have  been  half  as  difficult  to  get  up  a  code  as  it 
has  been. 

The  Recovery  Administration  is  no  doubt  working 
on  the  theory  that  by  creating  jobs  and  increasing 
wages,  the  buying  power  of  the  country  will  auto¬ 
matically  be  increased  and  then  the  industries  will  be 
in  better  position  to  know  what  they  need  in  the  way 
of  rules,  regulations,  business  ethics,  production  ad¬ 
justment,  etc.,  but  it  is  entirely  too  voluminous,  com¬ 
plicated  and  requires  too  much  time  to  work  out  all 
these  different  phases  in  detail  for  it  to  be  undertaken 
at  this  time,  therefore  only  the  essentials  to  the  above 
will  be  considered  by  the  Recovery  Administration  now 
and  the  balance  will  be  taken  up  after  the  labor  feature 
is  disposed  of. 

A  good  indication  of  the  shape  in  which  the  codes 
are  going  through,  is  the  textile  and  other  codes  that 
have  been  adopted  by  the  Recovery  Administration. 
Judging  from  the  newspaper  dispatches  covering  these 
codes,  one  would  be  led  to  believe  that  the  only  thing 
that  these  codes  contained  was  about  working  hours 
and  wages,  which  is  hardly  true,  but  it  goes  to  show 
that  the  paramount  issue  in  the  Recovery  Act  at  pres¬ 
ent  is  shorter  hours  and  more  pay,  so  when  a  trade 
group  has  adjusted  this  to  the  satisfaction  of  the  Re¬ 
covery  Administration,  it  constitutes  75  per  cent,  if 
not  99  per  cent  of  what  the  Federal  Administration 
wants  to  put  into  effect  right  away,  and  unless  we  want 
to  be  pointed  out  as  “slackers,”  let’s  put  the  provisions 
of  the  code  into  effect  today.  There  is  nothing  to  gain 
by  delaying. 


CALIFORNIA  MARKET 

By “BERKELEY” 

Special  Correspondent  of  “The  Canning  Trade” 

Hot  Wave  Damages  Crops — Apricot  Pack  About  Completed — 
Pineapple  Price  Advance  Not  Affecting  Sales — Tomato  Stocks 
Limited — Tuna  Packers  Set  Minimum  Wage — 

Other  Coast  News. 

San  Francisco,  August  2,  1933. 

Hot  wave — a  belated  warm  wave  swept  over 
California  during  the  last  week  of  July  causing 
some  damage  to  growing  crops  in  the  interior. 
Reports  of  sunburn  to  grapes,  melons,  peaches  and 
tomatoes  are  coming  in  but  the  damage  is  not  expected 
to  be  extensive.  Few  heat  records  were  broken,  but 
the  torrid  wave  came  on  the  heels  of  a  very  cool  spring 
and  early  summer,  making  its  effects  felt  more  keenly 
than  usual. 

APRICOTS — The  packing  of  apricots  is  expected  to 
be  largely  at  an  end  within  a  week,  with  an  output 
rather  smaller  than  was  originally  planned.  The  fruit 
has  run  to  smaller  sizes  than  in  recent  years,  so  that 
fancy  grades  will  be  rather  scarce.  The  demand  for 
the  dried  product  has  been  such  of  late  that  dryers 
have  been  competing  with  canners  for  stocks  and  prices 
have  been  on  the  upgrade.  The  tentative  prices  put  out 
by  canners  early  in  the  season  have  been  revised  sev¬ 
eral  times  and  some  operators  advise  that  they  are 
about  sold  up  already  on  some  of  the  most  wanted 
items  in  the  list.  Opening  prices  on  the  part  of  the 
large  packing  interests  are  expected  any  day.  Choice 
apricots  in  the  No.  214  size  are  being  quoted  by  some 
interests  at  $1.50. 

CHERRIES — While  the  packing  of  cherries  has 
been  over  for  some  time  in  California,  some  canners 
are  still  withholding  the  naming  of  formal  opening 
prices.  All  are  booking  business,  however,  making  use 
of  tentative  lists.  The  California  Packing  Corporation 
put  out  such  a  list  recently,  quoting  Royal  Annes  for 
August  and  September  shipment  and  guaranteeing 
prices  against  the  opening  list  when  named.  Del  Monte 
grade  is  quoted  at  $2  for  No.  214s,  with  standards  at 
$1.60,  seconds  at  $1.45,  and  water  at  $1.35. 

PINEAPPLE — The  recent  advance  in  Hawaiian 
pineapple  prices  does  not  seem  to  have  checked  the  de¬ 
mand  in  the  least.  The  fruit  is  moving  into  consump¬ 
tion  at  a  rate  which  calls  for  heavier  shipments  from 
the  Islands  and  some  exceptionally  heavy  cargoes  have 
been  landed  at  San  Francisco  during  the  past  few  days. 
Pineapple  is  one  of  the  bright  spots  in  the  fruit  list 
just  now,  with  prices  at  a  point  where  they  represent 
at  least  cost  to  packers. 

SALMON — Sales  of  new  pack  salmon  are  fairly 
heavy  at  about  the  same  prices  as  have  been  prevailing 
for  spot  goods.  A  good  run  is  being  experienced  in 
Alaskan  waters  and  on  Puget  Sound,  but  the  pack  of 
fancy  Columbia  River  Chinooks  is  still  light.  Some 
canners  are  now  offering  as  much  as  9c  for  fish  which 
means  that  they  must  advance  prices  for  the  canned 
output. 

(Continued  on  page  25) 
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What  Canned  Foods  Distributors 

are  Doing 


FOOD  TRADE  WILL  HIRE  MANY  ADDITIONAL  WORKERS 
IN  SUPPORT  OF  ADMINISTRATION’S  RECOVERY 
PROGRAM— WAGE  INCREASES  ALSO  SEEN 

SHARP  jump  in  the  total  of  workers  employed  in  the  food 
distributing  industry  was  indicated  last  week  as  the  entire 
field  moved  to  spur  employment  and  increase  wages  in  support 
of  the  Administration’s  recovery  program.  Plans  of  several 
of  the  larger  companies  called  for  the  employment  of  thousands 
of  additional  workers  throughout  the  nation. 

While  codes  for  the  various  branches  of  the  industry  have 
not  been  formally  accepted  as  yet  by  the  Administration,  Gen¬ 
eral  Johnson  last  week  gave  permission  to  retail  merchants  in 
all  lines  of  businesses  to  operate  temporarily  under  the  codes 
of  fair  competition  that  they  have  presented,  but  which  have 
not  yet  been  accepted  by  the  National  Recovery  Administration 
and  thus  relieved  them  of  the  necessity  of  operating  under  the 
blanket  code. 

While  retailers  generally  are  to  be  limited  to  a  40-hour  week 
for  labor,  grocers  are  permitted  a  48-hour  week,  because  of 
conditions  peculiar  to  their  industry  necessitating  longer  hours 
as  a  matter  of  public  convenience,  it  was  disclosed  in 
Washington. 

Covered  under  this  provision.  General  Johnson  announced, 
are  the  National  Association  of  Retail  Grocers,  the  National 
American  Wholesale  Grocers  Association,  the  National  Retailer- 
Owned  Wholesale  Grocers  Association,  the  National  Grocery 
Chain  Store  Association  and  food  chain  distributors  of  the 
voluntary  groups. 

The  food  retail  code  calls  for  a  minimum  wage  of  $15  a  week 
for  a  48-hour  week,  scaled  down  according  to  the  population  of 
the  area  in  which  the  affected  stores  are  operating.  The  blanket 
code  provides  for  a  minimum  weekly  wage  of  $15  for  “white 
collar  workers’’  for  a  40-hour  week. 

Our  major  units  in  the  food  industry  already  have  made 
public  their  plans  for  adding  workers  to  their  pay  rolls:  The 
Great  Atlantic  and  Pacific  Tea  Company,  First  National  Stores, 
Kroger  Grocery  &  Baking  Company,  and  the  General  Foods 
Corporation. 

The  Great  Atlantic  and  Pacific  announced  on  July  31  that  its 
15,700  retail  stores,  offices,  warehouses  and  food  plants  through¬ 
out  the  United  States  would  begin  operations  on  August  1 
under  the  terms  of  the  N.  R.  A.  The  company’s  stores  will  open 
and  close  at  the  usual  hours,  it  was  pointed  out,  with  operation 
under  the  N.  R.  A.  meaning  the  employment  of  many  additional 
thousands  of  workers  within  the  next  few  weeks.  The  com¬ 
pany’s  present  pay  rolls  list  a  total  of  approximately  93,000 
workers. 

In  Boston,  William  J.  Davidson,  president  of  the  New  Eng¬ 
land  division  of  the  Great  Atlantic  and  Pacific  Tea  Company, 
announced  that  in  New  England,  his  company  employs  12,000 
persons  and  that  in  order  to  comply  with  the  code  this  number 
will  be  increased  approximately  17  per  cent.  There  are  2,600 
A.  and  P.  units  in  New  England. 

Arthur  O’Keefe,  president  of  First  National  Stores,  which 
also  has  begun  to  operate  under  the  new  code,  stated  in  Boston 
that  his  company  will  increase  its  number  of  employes  by  more 
than  1,000  and  its  pay  roll  by  well  over  $3,000,000.  First 
National  Stores  operates  in  500  cities  and  towns,  mainly  cen¬ 
tered  in  the  New  England  area,  through  2,300  grocery  stores 
and  400  combination  markets  employing  a  total  of  11,000 
workers  at  the  present  time. 

The  General  Foods  Corporation  has  accepted  President  Roose¬ 
velt’s  re-employment  agreement  and  is  applying  it  immediately 


in  50  factories  and  sales  offices,  C.  M.  Chester,  president,  an¬ 
nounced  in  New  York. 

Factory  workers,  whose  working  times  have  been  slashed 
from  40  to  35  hours  per  week  will,  he  said,  receive  the  same 
rate  of  weekly  pay  that  they  previously  received.  Employes 
who  have  been  working  more  than  40  hours  per  week  are  having 
an  “equitable  adjustment”  in  their  hourly  rates  of  pay  to  con¬ 
form  to  the  spirit  of  the  agreement.  To  do  all  of  these  things, 
it  was  added,  it  would  be  necessary  for  the  company  to  put  on 
many  thousands  of  additional  workers  and  this  will  be  done. 

Officials  of  the  Kroger  Grocery  and  Baking  Company  an¬ 
nounced  cooperation  with  the  National  Industrial  Recovery  Act, 
saying  “we  will  go  on  a  new  wage  scale  conforming  to  whatever 
may  be  agreed  upon  between  the  President  and  the  industry. 
As  rapidly  as  is  humanly  possible  hours  will  be  made  to  con¬ 
form  to  the  standards  agreed  upon.  This  will  mean  the  employ¬ 
ment  of  thousands  of  additional  men.”  The  company’s  current 
pay  rolls  list  a  total  of  approximately  20,000  men. 

EARNINGS  PROSPECT  FOR  SAFEWAY  STORES  SEEN 
EXTREMELY  FAVORABLE 

SURVEY  of  the  current  position  of  Safeway  Stores,  Inc., 
second  largest  chain  grocery  distributing  organization  in 
the  United  States,  discloses  that  sales  and  profits  of  the  company 
continue  to  improve  and  the  earnings  sheet  for  the  first  six 
months  may  be  expected  to  hold  well  in  comparison  with  the 
total  shown  in  the  like  1932  month  with  the  net  seen  in  sub¬ 
stantial  excess  of  the  $1.50  a  common  share  dividend  require¬ 
ment  for  the  period. 

From  the  end  of  the  first  month  this  year  monthly  sales  com¬ 
parisons  with  1932  have  been  showing  a  gain  each  month  and 
July  sales  will  equal  or  pass  the  total  reported  in  the  like 
month  last  year,  according  to  preliminary  indications. 

The  company  was  successful  in  May  in  reducing  the  percent¬ 
age  decline  in  May  to  5.4  per  cent,  the  smallest  monthly  decline 
in  several  months  and  comparing  with  drops  of  11.7  per  cent 
in  the  preceding  month,  14.4  per  cent  in  March,  15.9  per  cent 
in  February  and  19.2  per  cent  in  the  first  month  of  the  year. 

Dollar  volume  has  been  consistently  showing  advances  over 
the  previous  months  this  year,  compared  with  the  contrasting 
trend  in  volume  last  year  when  a  constantly  declining  total  was 
disclosed  in  the  volume  reports  of  the  company. 

The  company  made  a  sharp  recovery  after  poor  business  in 
the  first  quarter  had  reduced  the  profit  margin  per  dollar  to 
one  of  the  lowest  points  in  Safeway’s  history  and  in  April  the 
profit  margin  was  recovering  from  its  low.  Safeway  reports 
disclose  that  the  profit  margin  has  now  advanced  to  the  com¬ 
pany’s  all-time  average  and  seems  likely  to  move  still  higher. 

In  common  with  other  grocery  chains,  the  advance  in  com¬ 
modity  prices  have  been  a  decided  boon  to  Safeway,  as  the 
company,  operating  on  a  percentage  profit  basis,  widens  its 
dollar  profit  as  gross  income  increases. 

While  the  retail  price  structure  has  been  little  affected  as 
yet  by  the  rising  trend  of  commodity  prices,  it  is  inevitable  that 
as  low-cost  stocks  are  consumed,  distributors  will  be  forced  to 
advance  their  goods  to  bring  them  into  line  with  current  costs 
which  will  have  the  immediate  effect  of  increasing  the  company’s 
gross  with  the  consequent  larger  profit  spread. 

Another  important  consideration  in  considering  the  outlook 
for  the  company  is  the  stabilizing  of  the  inventory  situation. 
In  the  past  three  years,  Safeway,  in  common  with  other  major 
grocery  chains,  has  suffered  severely  from  the  necessity  of 
absorbing  substantial  merchandise  markdowns  regularly  as 
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wholesale  commodity  prices  continued  their  downward  pace. 
Last  year,  the  company  reported  an  inventory-markdown  of 
approximately  $2,000,000. 

Company  officials,  in  common  with  other  industrial  executives, 
have  been  busily  engaged  in  “trimming  ship”  during  the  depres¬ 
sion  and  the  substantial  operating  economies  effect  during  this 
period  will  add  to  the  net  profit  margin  as  sales  increase. 

CALIFORNIA  MARKET 

(Continued  from  page  23) 

TOMATOES — While  it  is  still  possible  to  locate 
almost  anything  needed  in  the  line  of  canned  tomatoes 
stocks  are  very  limited  and  the  ideas  of  holders  vary 
so  much  that  it  is  difficult  to  quote  prices.  95c  seems 
to  be  about  the  lowest  price  on  No.  2i/j  standards  and 
some  holders  are  getting  into  the  $1  class.  The  acre¬ 
age  devoted  to  tomatoes  for  canning  in  California  is 
below  that  of  last  year  and  the  crop  is  in  poorer  con¬ 
dition  than  a  year  ago,  so  the  canned  pack  will  very 
likely  be  less. 

TUNA  PACKERS  CODE— California  packers  of 
tuna  fish  have  adopted  a  code  of  ethics  under  the 
National  Industrial  Recovery  Act,  the  code  providing 
for  a  40-hour  week  and  a  minimum  hourly  wage  of  30c 
for  unskilled  women  workers  and  40c  for  unskilled 
men.  Canners  ask,  however,  for  grace  from  the  maxi¬ 
mum  work  week  during  rush  periods  to  prevent  loss  to 
perishable  products.  Signers  include  the  Coast  Fishing 
Company,  Wilmington;  Cohn-Hopkins  Corporation, 
San  Diego ;  Franco-Italian  Packing  Company,  San 
Pedro;  French  Sardine  Company,  San  Pedro;  Italian 
Food  Products  Company,  Long  Beach;  Southern  Cali¬ 
fornia  Fish  Corporation,  San  Pedro;  Van  Camp  Sea 
Food  Corporation,  San  Pedro,  and  Westgate  Sea  Prod¬ 
ucts  Company,  San  Diego. 

SARDINE  PERMITS  ISSUED— Late  in  July  the 
California  State  Fish  and  Game  Commission  granted 
limited  State  permits  to  twelve  firms  for  sardine  can¬ 
ning  and  reduction  in  the  Monterey  district,  near  San 
Francisco.  The  initial  allotment  to  each  firm  is  5,000 
tons,  but  applications  for  additional  amounts  will  be 
considered,  providing  marketing  conditions  are  favor¬ 
able.  Those  granted  permits  are  the  Bayside  Fish  and 
Flour  Company,  E.  V.  Gross  Canning  Company,  San 
Carlos  Canning  Company,  Del  Mar  Canning  Corpora¬ 
tion,  Old  Capitol  Land  Company,  Hovden  Food  Prod¬ 
ucts  Company,  Custom  House  Packing  Corporation, 
Carmel  Canning  Company,  San  Xavier  Fish  Products 
Company,  Monterey  Canning  Company,  California 
Packing  Corporation  and  the  F.  E.  Booth  Company. 
The  latter  was  also  granted  a  permit  for  operations  at 
Pittsburg.  Under  new  regulations  the  entire  supply 
permitted  a  cannery  may  be  used  for  reduction  pur¬ 
poses.  Previously  a  certain  amount  of  sardines  had  to 
be  canned.  The  permits  were  granted  at  a  meeting  of 
the  commission  held  at  San  Francisco,  when  many 
complaints  were  presented  by  canners,  brokers  and 
fishermen.  All  were  advised  to  get  together  for  their 
own  good.  In  granting  permits  the  commission  went 
on  record  as  favoring  firms  which  operate  in  lean 
years  as  well  as  in  good  years  and  which  accord  fair 
treatment  to  fishermen. 


PEACH  GROWERS  PROTEST  CODE— Insurgent 
groups  of  cling  peach  growers  in  California  have  made 
vigorous  protests  against  the  peach  code  prepared  by 
other  growers  and  canners  and  submitted  to  the  author- 
ties  at  Washington.  They  are  fighting  the  proposal  of 
the  Canners’  League  to  curtail  the  pack  to  9,500,000 
cases,  insist  on  a  higher  price  to  growers  and  favor  a 
lower  minimum  price  to  the  consumer.  They  have 
likewise  opposed  the  holding  of  the  hearing  on  the 
industry  control  proposal  at  Washington  but  at  the 
last  moment  decided  to  send  a  committee  by  airplane 
to  present  their  views.  The  committee  consists  of 
H.  H.  Muldary,  attorney  for  a  group  of  canners  not 
affiliated  with  the  Canners’  League;  R.  F.  Williams, 
vice-president  and  general-manager,  Tri -Valley  Pack¬ 
ing  Association ;  Orlin  Harter,  secretary-treasurer, 
Harter  Packing  Company,  and  E.  E.  Huddleson,  presi¬ 
dent,  Santa  Cruz  Packing  Company. 

LEGISLATURE  ADOPTS  SALES  TAX— A  retail 
sales  tax  that  is  expected  to  raise  a  revenue  of  about 
$80,000,000  during  the  next  two  years  has  been  adopted 
by  the  State  Legislature  is  extraordinary  session  and 
placed  in  operation  within  less  than  a  week.  The 
measure  provides  for  the  payment  of  a  2i/_>  per  cent 
tax  on  practically  everything  sold  at  retail,  almost  the 
sole  exemption  being  gasoline,  which  is  already  heavily 
taxed.  The  tax  applies  to  foods,  meals  and  other  neces¬ 
sities,  as  well  as  luxuries.  All  retailers  must  secure 
licenses  to  operate,  licenses  to  cost  $1  each.  The  act 
will  be  administered  by  the  State  Board  of  Equaliza¬ 
tion,  with  an  administrator  in  every  county.  The 
Legislature  has  also  adopted  an  income  tax  measure, 
based  on  the  federal  plan,  but  there  is  a  possibility 
that  this  will  be  vetoed  by  the  Governor. 

FOOD  MACHINERY  CORPORATION  WORKS 
TWO  SHIFTS — The  plant  of  the  Food  Machinery  Cor¬ 
poration  at  San  Jose,  Calif.,  is  now  operating  on  two 
shifts  and  the  number  of  employees  has  been  about 
doubled  since  April,  according  to  vice-president  Paul  L. 
Davis.  A  marked  demand  is  noted  for  the  company’s 
improved  peach  pitter  and  about  1,100  pitters  are 
expected  to  be  in  operation  this  season,  as  against 
500  a  year  ago. 

J.  A.  Wilson,  for  five  years  South  American  mana¬ 
ger  for  Tiibby,  McNeill  &  Libby  at  Lima,  Peru,  arrived 
at  San  Francisco  during  the  week  on  his  way  to  Chi¬ 
cago.  He  said  that  conditions  in  Peru  were  steadily 
becoming  more  stable. 

H.  E.  MacConnaughey,  vice-president  and  sales  man¬ 
ager  of  the  Hawaiian  Pineapple  Company,  Ltd.,  left 
during  the  week  for  Chicago  by  the  air  route  to  attend 
a  meeting  of  the  administrative  council  of  the  National 
Canners  Association. 

The  annual  meeting  of  the  Hawaiian  Pineapple  Com¬ 
pany,  Ltd.,  and  the  Pineapple  Holding  Company,  Ltd., 
was  held  recently  at  Honolulu,  T.  H.,  when  James  D. 
Dole  was  re-elected  chairman  of  the  board  and  Ather¬ 
ton  Richards  was  re-elected  president.  All  other 
officers  were  also  re-elected.  The  stockholders  of  both 
the  operating  company  and  the  holding  company  rati¬ 
fied  without  reservation  the  new  nine-year  cooperative 
agreement  devised  by  the  Pineapple  Products’  Coopera¬ 
tive  Association. 
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CANNED  FOOD  PRICES 

Prices  ^ven  represent  the  lowest  figure  generally  quoted  for  lots  of  wholesale  size,  usual  terms  f.  o.  b.  Baltimore  (unless 
otherwise  noted)  and  subject  to  the  customary  discount  for  cash.  Many  canners  get  higher  prices  for  their  goods;  some  few 
may  take  less  for  a  personal  reason,  but  these  prices  represent  the  general  market  at  this  date. 

Baltimore  figures  corrected  by  these  Brokers:  tThomas  J.  Meehan  A  Co.,  ’Howard  E.  Jones  &  Co.,  §Harry  H.  Mahool  &  Co. 

New  York  prices  corrected  by  our  Special  Correspondent,  fin  column  beaded  "N.  Y.”  indicates  f.  o.  b.  factory. 


Canned  Vegetables 


Balto.  N.Y. 

ASPARAGUS*  (California) 

White  Mammoth,  No.  2% .  2.26 

Peeled.  No.  2*4 . 

Large,  No.  2»/4 .  2.25 

Peeled,  No.  2Vj .  3.16 

Medium,  No.  2'/^ .  2.10 

Green  Mammoth,  No.  2,  round  cans  2.25  2.60 

Medium.  No.  2 .  2.00  2.60 

Large,  No.  2 .  2.10  2.60 

Tips.  White,  Mammoth,  No.  1  sq .  2.10 

Small.  No.  1  tq .  1-00 

Green  Mammoth.  No.  1  sq .  2.15 

Small,  No.  1  sq .  1-80 

BAKED  BEANSt 

16  oz . 15  . 

No.  2V.  . 85  . 

No.  10  .  3.00  . 

BEANS* 

Stringless  Stand.  Cut  Green,  No.  2  .70  .70 

Standard  Cut  Green,  No.  10 .  3.25  3.25 

Standard  Whole  Green,  No.  2 . 

Standard  Cut  Wax,  No.  2 . 75  . 

Standard  Cut  Wax,  No.  10 . 

Red  Kidney  Standard,  No.  2 . 70  . 

Standard,  No.  10 .  3.60  . 


LIMA  BEANS*  (F.  O.  B.  Factory) 

No.  2  Tiny  Green . 

No.  10  . 

No.  2  Medium  Green . 

No.  10  . 

No.  2  Green  and  White . 

No.  10  . . . 

No.  2,  Fresh  White . 

No.  10  . 

Soaked,  No.  2 . 


BEETS* 

Baby,  No.  2 . 

Whole,  No.  2 . 80  . 

Whole,  No.  3 . 

Whole,  No.  10 .  3.00  . 

Cut,  No.  2 . 65  .75 

Cut,  No.  10 .  2.75  . 

Diced.  No.  10 . . . . 

CARROTS* 

Standard  Sliced,  No.  2 . 75  . 

Sliced,  No.  10 .  3.50  . 

Standard,  Diced,  No.  2 . 65  . 

Diced.  No.  10 .  3.00  . 

CORN* 

Golden  Bantam,  Fancy,  No.  2 . 80 

Extra  Stanaard,  No.  z . 

Extra'  Standard.  No.  10 . 

Shnepeg,  Fancy,  No.  2 . 87t/o . 

Extra  Standard,  No.  2 . 85  . 

Standard,  No.  2 . 

Standard,  No.  10 . ....» 

Crushed,  Fancy,  No.  2 . 80  . 

Extra  Standard,  No.  2 . 77  >4 . 

Standard,  No.  2 . 75  .72Vi 

Standard,  No.  10 .  3.75 

HOMINY* 

Standard  Split,  No.  3 . 80  . 

Split.  No.  10 .  2.76  . 

MIXED  VEGETABLES* 

Standard,  No.  2 . 70  . 

No.  10  .  3.76  . 

Fancy,  No.  2 . 76  . 

No.  10  .  4.25  . 

OKRA  AND  TOMATOES* 

Standard,  No.  2 . 80  . 

No.  10  . . . 


PEAS*  (Baltimore  prices,  new  pack) 
No.  1  Petit  Poia...... .  , 

No.  2  Fancy  Sweets,  28 . 

No.  2  Fancy  Sweets,  3s . 

No.  2  Fancy  Sweets,  4s . 

No.  2  Fancy  Sweets,  5s . 

No.  2  Std.  Sweets,  5s . 

No.  1  Elarly  June,  4s . . . 

No.  2  Std.  Alaskas,  Is . 


No.  2  Std.  Alaskas,  2s .  1.10  1.15 

No.  2  Std.  Alaskas,  3s .  1.00  .95 

No.  2  Std.  Alaskas,  4s . 95  1.00 

No.  10  Std.  Alaskas,  2s .  6.00  6.00 

No.  10  Std.  Alaskas,  3s .  6.00  . 

No.  10  Std.  Alaskas,  4s .  5.75  . 


PUMPKIN* 
Standard,  No.  2%. 

No.  8  _ 

No.  10  . 


CANNED  VBGEH'ABLES— Ontinned 

Balto.  N.Y. 

SAUER  KRAUT* 


Standard,  No.  2 .  —.••• 

No.  2V.  . 95  .80 

No.  3  ■ . 

No.  10  .  3.15  2.50 

SPINACH* 

Standard,  No.  2 . 75  .75 

No.  2%  .  1.10  tl.06 

No.  3  . 

No.  10  .  3.76  t3.40 

California,  f.  o.  b.  Coast* 

Standard.  No.  2i4 .  1.05  tl.l6 

Standard,  No.  10 .  3.65  t^.OO 

SUCCOTASH* 

Standard  Green  Corn  Fresh  Limas, 

No.  2  . 65  . 

Standard  Green  Corn,  Dried  Limas, 

No.  2  . 

(Triple)  No.  2  (with  tomatoes) . 90  . 

SWEET  POTATOESt 

Standard,  No.  2,  F.  O.  B.  factory . 65  . 

No.  2'..  . 80  .80 

No.  3  . 85  . 

No.  10  .  3.00  . 


CANNED  FRUITS— Continued 

Balto.  N.Y. 

PEACHES* 


California  Standard,  No.  2*/.,  Y.  C.  1.30  1.30 

Choice,  No.  2%,  Y.  C .  1.45  1.45 

••ancy  No.  Y.  C . 

Extra  Sliced  Yellow,  No.  1  Tails . 75  . 

Seconds.  Yellow.  Au.  3 . 

pies.  Unneeled.  No.  3 . 

Peeled,  No.  10,  Solid  Pack .  3.60  . 

PINEAPPLE* 

Hawaiian  Sliced,  Extra.  No.  2% .  1.90  tl.80 

Sliced.  Standard.  No.  2V- .  1-80  tl.65 

Sliced.  Extra,  No.  2 .  .  tl.50 

Sliced,  Standard,  No.  2 .  tl.40 

Shredded.  Svrmi  No  10 . 

Crushed,  Extra,  No.  10 .  4.25  t4.35 

Eastern  Pie.  Water,  No.  10 .  . . 

Porto  Rico  No.  10 . . 

RASPBERRIES* 

Black  Warter,  No.  2 . .  ....— 

Red,  Water,  No.  2 . 


Red,  Syrup,  No.  2... 
Red,  Water,  No.  10. 


TOMATOES* 

Extra  Standard,  No.  1, 
F.  O.  B.  County . 


No.  2  . 80  . 

F.  O.  B.  County . 75  . 

No.  3  . 

F.  O.  B.  County . 

No.  10  . 

F.  O.  B.  County . 

Standard.  No.  1 . 45  .45 

F.  O.  B.  County . 42t'« . 

No.  2  . 67»/i  t.70 

F.  O.  B.  County . 67*/.! . 

No.  3  .  1.10  . 


F.  O.  B.  County . 

No.  10  . 

F.  O.  B.  County . 

TOMATO  PUREE*  (F.  O.  B.  Factory) 


Standard,  No.  1,  Whole  Stock . 40  .42'/« 

No.  10,  Whole  Stock .  2.50  2.76  * 

Standard,  No.  1  Trimmings . 

No.  10  Trimmings . 


STRAWBERRIES*  (Baltimore  prices,  new  park) 


Preserved,  No.  1 . 70  . 

Preserved,  No.  2 .  1.30  . 

Extra,  Preserved,  No.  1 . 76  . 

Extra,  Preserved,  No.  2 .  1.40  . 

Standard  Water,  No.  10 . 

FRUITS  FOR  SALAD* 

Fancy,  No.  2\- .  2.25  2.25 

No.  lOs  .  9.60  . 


Canned  Fish 

HERRING  ROE* 


16  oz..  Factory . . .  1.00 

No.  2,  17-oz.  cans.  Factory .  1.00 


No.  2,  19-oz.  cans.  Factory, 


TOMATO  JUICE* 

No.  1  . . . 

Canned  Fruits 

APPLES*  (F.  O.  B.  Factory) 

Maine,  No.  10 . . 

Michigan.  No.  10 . 

New  York,  No.  10 . 

Pennsylvania,  No.  10,  water . 

Pa..  No.  3 . 

Pa.,  No.  10,  solid  pack . 

APRICOTS*  (California) 

Standard,  No.  2VG . 

Choice,  No.  2\'> . 

Fancy,  No.  2% . 

BLACKBERRIES* 

Standard,  No.  2 . 

No.  8  . 

No.  10,  water . 

No.  2.  Preserved . 

No.  2,  in  Syrup . 

BLUEBERRIES* 

Maine.  No.  2 . 

No.  10  . 

CHERRIES* 

Standard  Red,  Water,  No.  2 . 

White  Syrup,  No.  2 . 

Extra  Preserved.  No.  2 . 

N.  Y.  Red  S.  Pitted,  No.  10 . 

California  Standard,  2% . 

Choice,  No.  2^4 . 

Fancy,  No.  2% . 

GOOSEBERRIES* 

Standard  No.  2 . . . 

No.  10  . 

GRAPE  FRUIT* 

8  oz . 

No.  2  . 

No.  6  . 

No.  1  Juice . 

No.  2  Juice . 

No.  6  Juice . 

PEARS* 

Standards.  Keifer  No.  2,  in  syrup.. 

California  Bartietts,  Standard  2%... 

Fancy  . . 

Choice  . 

Standard,  No.  10 . . 


6.50  t6.50 


1.70 

1.85 

2.00 


.60  .62% 

1.05  1.05 

3.25  3.00 

.62%  .60 
.95  .97% 

3.15  3.05 

.86  _ 

1.80  _ 

1.40  _ 

_  tl.70 

1.60  tl.66 
.  t4.66 


LOBSTER* 

Flats,  1-lb.  cases,  4  doz., 

%-ib.  cases,  4  doz . 

1,4 -lb.  cases.  4  doz . 


OYSTERS* 


4.50 
2.59 

1.50 


3.00 

3.00 

Standards,  4  oz . 

. 80  t.70 

8.26 

.  1.70  . 

1.40 

1.55 

tl.45 

tl.60 

SALMONg 

Red  Alaskas,  Tall,  No.  1 . 

.  1.75  tl-65 

Flat,  No.  %., 
Cohoes,  Tall,  No.  1.. 

Flat,  No.  1 . 

Flat.  No.  % . 

Pink,  Tall,  No.  1 . 

Pink,  Tall.  No.  %...... 

Sockeye  Flat,  No.  1..., 

Flat,  No.  % . 

Chums,  Tall  . 

.  Medium,  Red,  Tall., 

SHRIMPS 

Dry,  No.  1 . . 

Wet,  No.  1,  Large . 


1.17%  11.10 

.70  . 

3.25  . 

.85  . 


SARDINESg  (Domestic),  per  case 

Vi  Oil,  keyless . 

Vi  Oil,  keys . 

Vi  Oil,  Tomato,  Carton . 

Vi  Oil,  Carton . 

%  Mustard,  Keyless . 

•■I'l  Mustard,  Keyless . 

California  Oval,  No.  1,  48’8 . 

TUNA  FISHg  (California),  per  rase 
White,  V-is  . 


Blue  Fin,  %a . 

Blue  Fin,  l8....» . - 


H*.  ] 

Yellows,  %s.  Fancy............ 

Yellow,  Is  . 


1.07%tl.00 

1.22%tl.30 

1.00 

1.00 

1.00 

1.00 

2.60 

t2.35 

2.90 

t2.75 

*3.25 

3.25 

t3.15 

2.60 

t2.35 

2.35 

*2.35 

3.00 

3.00 

i 

7.S0 

18.66 

— 

3.45 

4.80 

8.70 

4.66 

. 

7.80 

_ 

18.66 
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QUICK  .SHIPMENT  QUALITY  GQQDS 
REASQNABLE  PRICES 


A.  K.  ROBINS  &  CO.,  INC 

BALTIMORE,  MD. 


ManufactuT€TB  Of 

Cannins  Machinery 

Write  for  Catalogue 


DEPENDABLE  SEED 

from 

Purebred  Stocks 


Inspecting  Plots  of  Pedigreed  Peas 


Throush  many  years  of  intensive  effort  we  have  developed  pure 
line  strains  of  Peas  of  first  quality  which  are  particularly  adapted 
to  the  exacting  requirements  of  Canners.  Continuous,  painstaking 
breeding  is  required  not  only  for  producing  new  types  but  like¬ 
wise  for  maintaining  and  improving  existing  varieties.  These 
superior  stocks  and  the  experience  of  an  expert  personnel  are  at 
your  service. 

ASSOCIATED  stocks  are  known  and  used  extensively  throughout 
the  canning  industry. 

STEADFAST  STANDARDS  OF  QUALITY  FOR  76  YEARS. 

AasnrtatfJi  Jnr. 

BREEDERS  and  GROWERS 

Neui  (Enunrrlirut 

PRODUCTION  BRANCHES  IN  TEN  WESTERN  STATES 


